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The suspension of all business in Over three hundred life men gathered 


s ’ 
Missouri by the fire insurance com- Parcel Post, Tourists Baggage, Inland, at the Fifth Avenue Restaurant on 
panies is threatened as a result of ‘he S P ’ | Monday evening at the most successful 
chaotic conditions in that State in re prinkler Leakage, and Registered |and enthusiastic meeting that the Life 
gard to the legal requirements. In the . | Underwriters’ Association of New York 
Mail Insurance has held in many years. The gathering 


face of the repeal of the Oliver State 


rating law, the attorney general threat 3 . . ; " 
ens the companies with criminal pro | oa Avoids controversies and disagreements if practicable; if not. |... of the siden dit tins Maida eet 
ceedings unless they reduce their rates | pacifies or reconciles if possible; rectifies if justifiable, and laiatten Whe wens ta Siow York tar tie 
at once in accordance with the law. | never fights in court if preventable. | mid-year meeting of the executive com 


At a hearing on the Orr House bills. ee |mittee. After a rousing address bj 
one of which repealed the Oliver rating | e | Neil D, Sills, president of the National 
law and the other placed the fire com- | ELBRIDGE G. SNOW, President | association and, under the leadership 
panies under the strictest regulations lof Henry J. Powell of Louisville, forme 


of the anti-trust laws, many business | president, thirty-five voluntary applica 


men appeared and protested against the | tions for membership in the local ¢ 
enactment of either measure {ciation were sent up to the guests 
“ |table and handed to President Edward 
Representatives of fire insurance W. Allen. John I. D. Bristol, head of 
companies doing business in Missouri \the famous Bristol Agency of the North 


met in Chicago and recommended a e,ge Entered United States | western Mutual Life in New York, was 
suspension of business in that State North British lone of the principvel speakers of th 
until the legal basis of their operations 1866 evening and i. dotivered a strong a 
can be determined. |ra gnment of “part-timism” and thos« 

The fire insurance men asserted that practices by which janitors, elevator 
the repeal of the Oliver State rating d M til 'men and their like, get commissions on 
law by the Missouri Legislature and an ercan a e policies and he characterized the gen 
the passage of an amendment to the eral agents who participated in such 
anti-trust law relating to fire insurance transactions, as the “master thieves” of 
the business. An excellent menu, con- 


had made the status of the business 
uncertain in Missouri. Established 1809 Insurance Co. tinuous music by the orchestra and a 
Cc. 


The Attorney General of Missouri couple of barytone solos by John 
announced that unless the fire insur- Dempsey, a fermer Northwestern Mu- 
ance companies reduced their rates at tual man, “still drawing his renewals” 
once in accordance with the law he : ; j . engaged the diners for two hours before 
would bring criminal proceeding against the meeting opened 


them. ; ia - 
a Since 1866, when the North British & Mercantile entered the United Commission Not All, — 


The insurance men said that the new Ds . P 
President Allen, in ew 





was notable for the presence of-a num 








law is unduly severe and that an under- ‘ . P : elie” lee ‘ 
standing must be reached under which States, 1,833 Fire Insurance Companies have failed or retired Guctory remarks, to e 
they can do business, or their with- York AP 26 Rouge rr sence » hs each 
drawal from the State will be neces- tems Be pr a Satay ‘is Seaeiie 
sary. D. Sills M: : ie! spoke ot th 
aaa aa lent work that he is doing all o 
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Late Accessions to the Roll of the Sills expressed 
Underwriters’ Association of New — ; : | 2s - large attendance, but he thoug th 
York State, An Eastern Company desires to COn- | Sew York. with’ its 5.000 tite insurance 

‘a I should do even better than 

that the business to-day 


Pcs pie Ny egg A er ara re tract with three men who have had | WN s3'4 that the business to-das 


ship roll of the Underwriters’ Associa 
tion of New York State, has been in 2 " " ‘ ne time was, but bys 
creased through the accession of the experience in handling territory and egr f galesmanshi) 


following special agents: Carl Rubber, 
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Insurance Company State of Pa.; | d ° b ° . | . 
Richard F. Van Vranken, Home:/| producing business. Salary positions to 
J. M. Stoney, Jr., Nord-Deutsche; G. * Lid 
Russell Souder, Nassau & Duchess Fire: | h 4 h T ; . [1h ‘ among the me 
Joseph Fessenden, General Fire; W. L tne rignt men. erritory—LiInols, thought were not al 
Deming, Royal Exchange; A. A. King n g ; a * ; He said that New ork wasn’ all 
pe vee. ‘| Ohio and Indiana. Full Information | seu de. ser tes hive here. and ‘nere 
in the church and even the home, vet 
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GIVES FINE TALK 10 PUPILS 


'N. D. SILLS ON LIFE INSURANCE 








Carries Out His Plan at Richmond of 
Giving Instruction in Elements of 
Business. 

Neil D. Sills, president of the Na- 
tional Association of Life Underwriters, 
inaugurated some time before the first 
of the year a campaign of education 
to be carried out in the schools and col- 
leges and he has been instrumental, 
working with the co-operation of the 
local life underwriters associations, in 
establishing courses in many sections 
of the country Last week Mr. Sills 
gave a most interesting and instructive 
address before the pupils of the Rich- 
mond High School, which is Mr. Sills’ 
home city. The address which we re- 
produce in full. seems to be admirably 
adopted as an opening wedge for a fur- 
ther development of the subject, and 
contains such information as would be 
likely to interest the pupils in the sub- 





ject. Mr. Sills saic 
“T am here tnis morning to speak to 
you regarding the history and magni- 
tude f life insurance Life insurance 
involves problen of the human life. 
ago Joseph arranged and 
ged rst great life insurance 
pany ] during the seven years 
| vi ived up corn for the seven 
ars « ant In the breast of the 
i al the fundamental 
pt les of insurance, namely, protec- 


In olden times the clansmen 
banded together so that they might the 
I protect their families against 


iders, and early ettlers of 

country arranged their homes 

in little burro in order to more safely 

protect their femilies from the Indians 

As the years rolled by the need of pro 

tection agai the warriors became 

less, b prot n for the family needs 

increased and by degrees there evolved 
t af ; ran 


What Life Insurance Is. 


Life insurance 1 business and an 
jualizer j 2 ent to pay a 
ertall a ne} lessen or 

relis a lo It a form of social 
co-operation it is a mutual agreement 
among any ‘o assume the burdens 
ade 1 ip i It protects 
t] individua rol peculative un- 
certaintie of the human life Insur- 
us de p i wiety has pro 

Z I fe early istory o! civili 
ly the exceptional in 

al, i the king irrior or priest, 

hal y Col derable value, 

t ! killed 

( greater ha 
b } t the individ 
ual tad fut ier 
va the man ho toc the life insur 
policy, b ) nsurance has be- 

so stal that the an who re 
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fuses to take it is really the one who is, 
gambling with human life. The great-| 
est gambler to-day is the man who in-| 
sists on keeping in his pocket the small 
amount of yearly payment of premium, 
instead of using it to pay for insurance 
for the protection of those dependent 
upon him. The life time of any in- 
dividual is very uncertain, but the 
number of deaths that will occur 
among the tuge aggregation of in 
dividuals of the same age can be pre- 
dicted with an approximate accuracy. 

“Ruskin well said that the work of! 
science is to substitute facts for ap- 
pearances an’ demonstrations for im- 
pressions. The real beginning of scien- 
tific life insurance dates from the for- 
mation of the Equitable Society of 
London in 1762, fourteen years before 
the Declaration of Independence of the 
United States This company is the 
one familiarly termed the Old Equitable 
and is not to be confused with the 
iquitable Life Assurance Society found-! 
ed in Americs.a centuiy later. The 
vearly rates charged in the beginning 
by the Old Kauitable were fully fifty 
per cent. higher than the rates charged 
now by the best companies. One special 
feature in regard to this company has 
been its plan to do business independ- 
ent of any agent. The oldest life in- 
surance company in America is the 
Presbyterian Ministers’ Fund, founded 
in 1759. The first company in America 
to begin general life insurance was 
founded in New York in February, 
1848 Although a charter was gotten 
out in Boston for one in 1835. hard 
times prevented this company starting 
until April, 1848. The first policy is 
ued by one of these earlier companies 
provided for at extra yearlf charge in 
the event of the assured moving to the 
city of Washington, or any town or city 
containing 50,°00 inhabitants, and the 
policy was nul! and void if without the 
consent of the company the assured 
traveled south of the southern boundary 
of Virginia and Kentucky 


Development of Business. 

‘The development in life insurance 
has been marvelous. The old time re- 
strictions have given way to the many 
privileges to the policyholders, and 
through the increase in dividends and 
increase in policy benefits insurance 
has in reality grown cheaper with the 
ears. The great volume of insurance 
in America stands out as a monument 
to the husbands, fathers and sons 

“The 240 legal reserve companies in 
this country ‘ast year had assets of 
over $4,164,000,000, which is about four 
times the amount of our National debt 
If we could gather in this room to-day 
very penny, five, ten, *wenty-five and 


fty cent piece, every silver and gold 
ind paper dolicr that is in the banks, 
ash drawers and pockets from Cali 
fornia to Maine would find that all 
of thi ould lack $500,000,000 — of 


(Continued on page 16.) 
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J. T. SCOTT, Treasurer 


OUR RECORD 





Cc ed Busi Nov. 1, 1909 

Insurance 

in Force 

Gross Assets (Paid-for) 

Dec. 31,1909 $655,004.93 $992,000 
Dec. 31,1910 1,057,016.02 5,352,260 
Dec. 31,1911 1,128,912.85 10,057,028 
Dec. 31,1912 1,306,689.41 14,859,856 





For Agency Contracts address 


O. S. CARLTON, Vice-President 
HOUSTON, TEXAS 
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The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 


Good Territory and Remunerative Contracts for Men Who Can 
‘*Do Things ”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 











MICHIGAN | — 


STATE LIFE , 
HARTFORD, CONN. 


DETROIT 
PAYS TOP FIGURE COM- 
MISSIONS UNDER DIRECT 
RENEWAL CONTRACTS. 
What Do You Want? 
Where Can You Work? 
SEE IF WE CAN SATISFY 
YOU 


Non-Participating 
and Participating 


NEWEST FORMS 


Insurance in force 
over 


$9,000,000.00 


Offers unexcelled Policies and 
Pete 


splendid commission contracts 


lirect with the Company to agents in 


OHIO--- MICHIGAN---INDIANA 




















We Have Found The Ideal 








YOU SHOULD SEE A SAMPLE 


Our 20 Pay Life—Special Cash Payment Policy 


Just at this time there are several good openings in Pennsylvania. 


Write for Direct Agency Agreement. 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


W. O. JOHNSON, President 


THE “ROOKERY,” CHICAGO 
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TERM 


Representatives. 


AGES AITO INE PURER IE 8 


~— 
= 


only on “superstandard lives.” 





$100,000, and this amount is 


graded downward where, first, the ap- 
plicant is advanced in years and sec- 
ond where the risk is not up to the re- 


quired standard. 


The rules alopted together with in- 
structions as to the employment of 


agents, are given herewith: 


(1) All agents are prohibited from 
accepting or submitting to this Company 
business or applications from brokers, 
the agents of other companies, or from 
anyone not under contract with 


Company or in its employ. 


This rule prohibits the acceptance of 
all brokerage business, or business from 
the agents of other companies, whether 
the same be declined business or sur- 


plus business. 


Term Insurance Not Wanted. 
This rule will not prohibit agents of 
this Company from paying a fee or 


small commission to helpers or 





cepting business of any kind 


4 agents of other companies, or applica- 
tions written by brokers or outsiders. 
A violation of this rule will lead to 
the termination of the agent’s contract. 


(2) Term insurance will not 


cepted in any case for more than $10,- 
000, and then only on superstandard 
lives. Policies will not be issued on the 
term plan except with premiums pay- 


able annually. 


This Company does not care for term 
In exceptional cases, where 


insurance. 


AGAIN RESTRICTS BROKERAGE 


INSURANCE LIMIT $10,000, 


New York Life Agents Must Not Ac- 
cept Risks from Other Company 


The production of new business by 
the field force of the New York Life 
for the year 1913 has so far exceeded 
the expectatiors that the management 
has decided to further restrict the 
sources from which it is derived. One 
of the rules, which became effective 
April 1, prohibits the acceptance of all 
brokerage business, or business from 
the agents of other companies, whether 
4 the same be declined or surplus in- 
4 surance. The writing of term insurance 
will be restricted to $10,000, and then 


No exception will hereafter be made 
to the rule which limits the amount of 
insurance to be issued on any one life 
within a period of twelve months to 


for information leading our agents to 
the procurement of applications, 

vided the facts are clearly stated 
each case in advice-letter (Form 106); 
and provided further, that the laws of 
the States requiring a license in orde 
to pay a commission or fee to another 
person are fully observed. This 
does, however, positively prohibit 


the reasons for term insurance are 
clearly shown and the applicants are 
superstandard risks, solely for the ac- 
commodation of its agents, term poli- 
cies will be written within the limita- 
tions above specified. 

(3) The office committee will per- 
mit no exception to its rule limiting the 
amount of insurance to be issued on any 
one life within a period of twelve 
months to $100,000 on the best risks and 
graded from this down as to amount on 
account of age of applicant, or on ac- 
count of the iisk not being up to the 
standard which the office committee 
considers necessary for the issuing of 
$100,000. This rule prohibiting the is- 
suance of more than $100,000 on one 
life in one year will be strictly ob- 
served. 

“The agency represertatives of the 
Company have been instructed to em- 
ploy hereafter only first-class whole- 
time agents and are prohibited from 
making part-time contracts except in 
rare cases where the part-time man has 
a bona-fide intention of becoming a 
whole-time agent in due course. We be- 
lieve these rules to be in the interest of 
the agency force as well as in the in- 
terest of the Company, as a whole. We 
desire that every whole-time agent shall 
have plenty of room to grow and that 
the Company shall have room under the 
limitation law for the acceptance of all 
the good business such men can write. 
We believe that the elimination of busi- 
ness coming through brokers or agents 
of other companies is entirely in the in- 
terest of the agents of this Company. 
While in some cases here and there an 
agent of this Company will be deprived 
of making a small commission or of 
having a small interest in any specific 
case by this rule, the agents, as a 
whole, will be benefited, and will make 
more money than would be possible if 
agents of other companies, or brokers, 
were permitted to submit surplus busi- 
ness, or business declined by other com- 
panies, through our own agents, and 
secure thereon the lion’s share of com- 
missions. We are bound to get our full 
share of all such business through the 
direct solicitation of our own agents in 
any event. We desire that our agents 
shall make the entire commission on 
any business they secure and desire to 
give them every protection to that end.” 





Installs Branch Office. 


The Pacific Mutual Life and Pacific 
Mutual Indemnity Co. will hereafter 
handle their affairs in New York through 
a branch office, having in charge its own 
representative. 

Whilden and Hancock will continue 
to write business for the companies, but 
in the capacity of brokers only. The 
headquarters will remain at 95 William 
street, as heretofore. 





RBPORT ON ADVERTISING FUND 


TWENTY PER CENT. IS PLEDGED. 


Executive Committee of National Asso- 
ciation of Life Underwriters Holds 
Mid-Year Meeting. 

The executive committee of the 
National ‘Association of Life Under- 
writers opened its mid-year meeting at 
the Hotel Astor, New York, on Tuesday, 
with an unusually large number in 
attendance. 

The chief topic of interest was the 
report of the committee appointed at 
the annual meeting last year to raise 
a fund with which to pay the expenses 
of an advertising and publicity cam- 
paign. The idea is to adopt a broad 
general policy of public education, 
spending a part of the fund for dis- 
play advertisements on the general 
subject of sound life insurance, sup- 
porting insurance courses in schools 
and colleges and helping the agent 
generally. 

For this purpose the companies are 
asked to contribute an aggregate of 
$100,000 on the basis of five cents for 
every $1,000 of premium income. 

The committee reported that so far it 
had received contributions for 20 per 
cent. of the sum needed. These sub- 
scriptions cannot be called in until a 
majority of the companies doing busi 
ness in New York State have sub- 
scribed. : 

After the publicity committee had 
reported, a motion was entertained 
endorsing its work and it was requested 
by the executive committee to continue 
its efforts. W. M. Horner, chairman 
of the Publicity committee, expressed 
satisfaction with the progress of the 
work so far. 


WILL TOUR SOUTH NEXT. 


Neil D. Sills, President of National Life 
Underwriters Association Plans 
April Trip. 

The itinerary of Neil D. Sills, presi- 
dent of the National Association of 
Life Underwriters, for his visit to 
Southern associations this month has 

been arranged as follows: 

16 North Carolina Association of Life 
Underwriters, Raleigh, N. C. 

17 South Carolina Association of Life 
Underwriters, Columbia, 8. C. 

18 Life Underwriters’ Association of 
Savannah, Savannah, Ga. 

19 Florida Association of Life Under- 
writers, Jacksonville, Fla. 

21 Georgia Association of Life Under- 
writers, Atlanta, Ga 

22 Life Underwriters’ Association of 

Birmingham, Birmingham, Ala. 
Montgomery Life Underwriters’ As- 

sociation, Montgomery, Ala. 


24 Life Underwriters’ Association of 
Mobile, Mobile, Ala. 

25 Life Underwriters’ Association of 
Louisiana, New Orleans, La. 

26 Mississippi Life Underwriters’ As- 
sociation, Jackson, Miss. 

28 Memphis Life Underwriters’ Asso- 
ciation, Mempis, Tenn. 





GERMANIA MANAGER AT OMAHA, 


Charles Hall Johnston Goes to Omaha 
to Manage Large Territory for 
Company. 


Charles Hall Johnston, who, for some 
time past has been connected with the 
Fidelity Mutual Life Insurance Com- 
pany of Philadelphia, as Supervisor of 
Agencies for the Middle West, witb 
headquarters at Chicago, Ill., has been 
appointed manager for the Germania 
insurance Company for the Sgates of 
Nebraska and South Dakota, with part 
of Iowa, his headquarters being at 
Omaha, Neb. Mr. Johnston has had a 
very successful life insurance career, 
both as a personal producer and as an 
organizer. 





HAS NEW POLICY FORMS. 
The Prudential Simplifies Its Indus- 
trial Contracts—Separate Policy 
for Each Age. 


The Prudential has brought out a 
complete new line of industrial policies, 
making them greatly simplified and 
very attractive in appearance The 
tables giving the figures for all ages 
have been omitted and hereafter a 
separate policy will be issued for each 
age with all of the information neces 
sary for the individual policyholder 
This is a particularly attractive feature 
and the field men are very enthusiastic 
over the change, which promises to be 
equally attractive to the policyholders 


CHEROKEE LIFE EXPANDING, 
First Six Months of Ordinary Business 
Shows Up Very Satisfactory, Says 
Vice-President Damron. 


The Cherokce Life of Rome, Ga. is 
planning to expand its territory, hav- 


ing experienced a most satisfactory 
business. Vice-president Lloyd Damron 
ays concerning the business of the 
company: 

“From the unpretentious start made 
by tl ordinary department a little 


more than six months ago, when one or 
clerks 
handled the business in the home office 
with facility until the home office has 
resolved itself into a hive of industry 
is a span of only a few months, but in 
that brief span the ordinary department 
has gone through the successive evolu- 
tions from the nebulous to an advanced 
and fixed stage of large business.” 


two officers and oné or two 
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ME ars 


FORREST F. DRYDEN, President 


The Prudential Has Thousands 


of successful Agents who never wrote Life Insurance 
before connecting with this Company. You can win 
success, too, if you have the necessary qualities. 
WRITE US TO-DAY ABOUT AN AGENCY 
"Tec aescenssemanasee 


Home Office, NEWARK, N. J. 


Incorporated as a Stock Company by the State of New Jersey 
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SOUND BASIS OF DEVELOPMENT. 


President Herbert M. Woollen’s Admin- 
istration Marked by Some Nota- 
ble Advances. 


Ameri- 
the 


and outlook of 
according to 


The condition 
can life 
opinions of some students of the busi- 


insurance, 


ness, is to be best judged, not by a study 
of the giant which have 
such volume and momentum, that they 
seem almost to defy the shaping hand 


companies, 


of administration, but by an examina- 
tion of the smaller and younger com- 
panies in which the personal element 


in their success or failure, and 
Vital. 


is larg¢ 
the adnfinistration 

What can be done in the way of de 
veloping a company of this type along 
the most conservative and _ strictest 
lines of business management, is strik- 
ingly illustrated in the American Cen- 
tral Life Insurance Co. of Indianapolis. 
This company has just issued its four- 
teenth annual report and although it is 
located in a section of the country that 
has many young companies of modest 
size that are working hard for loca) 
patronage, it made an increase of more 
than fifteen per cent. in its business in 
force during the past year. 

In all departments of the company’s 
1912 proved to be a record 
breaking year. Its growth was remark- 
able, at the same time being on a sound 
basis of careful administration. It is 
notable that this splendid record was 


business, 


achieved during the first year of Pres- 
ident Herbert M. Woollen as chief exec- 
utive of the company. Mr. Woollen suc- 


ceeded his father in that office, having 
been next ranking officer and also hav- 
ing long directed the affairs of the com- 
pany previously as vice-president and 
manager of its agency force 
During 1912, the American 
Life produced more than a million 
lars of new insurance each month; 


Central 
dol- 


one- 


third more new policies were delivered 
and paid for, making an increase of 
more than fifteen per cent. In addition 


quality of the 
most important 
company 


the improvement in the 
business offered was a 


factor in th: 


progress of the 


The total income of the company 
showed an increase of 16 per cent. for 
the year, every source of income making 
gains The receipts from first pre- 
miums were notable for a gain of 23 
per cent. the renewal premiums in- 
creasing. 13 per cent. and interest and 
rents making a 17 per cent. advance 

The American Central Life now has 
insurance in force amounting to $33 
608,115 and its total assets reach over 


$3,600,000. The con 
holders in death claims 
than $3.600,000 


paid to policy- 
dividends, ete., 


pany 


more 

The financial affairs of the 
are conducted with care and skill Its 
investments are confined to the most 
approved forms for life insurance com- 
panies First mortgage loans on real 
estate were increased during 1912 by 
23 per cent. and the property is 
at twice the amount of the 


company 


valued 
This 


loans 


form of investment now constitutes 
more than 55 per cent. of the company’s 
total ledger assct Incidentally this i 
one of the most attractive channels of 
investments for life insurance com- 
panies of the present time 

The excellent experience of the Amer- 


ican Central Life during the past year 
demonstrates what can be done under 
conservative ard efficient management, 
with the interests of the policyholder as 
the chief factor in the administration 
President Woollen is one of the young- 


est, if not the youngest chief executive 
of a life insurance company, but he 
looks for and makes use of the best 


practices for fleld and home office. 
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CALL ON COMPTON 





By the 


The Service Route to Success 


Compton 
becomes a champion of your business 


COME IN AND TALK IT GVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 


Hatha 


Scmirdar 
(uIFE INSURANCE COMPANY 
or 


BOSTON MASSACHUSETTS 
220 BROADWAY 


PHONE 6030-6031 CORTLAND 


way, every client 
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EASTERN DEPARTMENT MEN WIN. 
Lively Contest of New York Life Men 
Rolls Up Big Total of Paid 
Business. 


In a lively contest for supremacy in 


amount of business between the East- 
ern and the Atlantic departments of 
the New York Life was brought to a 
close recently with a record breaking 
volume, the Eastern Department win- 
ning with $2,636,889 against $2,402,089. 
The contest was on business written 
and examined during a three months 


period and paid for within the next 
month. 

The Eastern forces under James E 
Briggs, of the Park Row (New York) 


office won by a narrow margin, the rec- 
ord showing that the Atlantic division 
under George Long wrote $600,000 more, 
but failed to pay for the amount neces 
sary to win within the ti limit. Seven 








of the eleven eastern offices, Bingham 
ton, Montreal, Quebec, Rochester, Syra- 
cuse, Watertown and Row exceed- 
ed the busin« of the ices they were 
pitted against Ir addition to In- 

\zenci James E Briggs, 





Park Row 1, especial credit is due 
the following ag irectors in the 
winning eastern offices T. R. Lynch, 


, liy 





Binghamton; J. G. Pelton, Montreal: 
\. B. Van Felson, Quebec; G. V. Shaw, 
Rochester; J. D. Grosvenor, Syracuse 
and E. S. Russell, Watertown 





Bailey Heads Gibraltar Life. 


B. P. Bailey, general manager of the 
Gibraltar Life has been elected pres- 
ident of the ympar The other offi- 
cers are R. F. Scott, vice-president; W. 
R. Wood, vice-president: C. H. Noyes, 


ice-president and H. P. Mayer, secre- 


STOCKHOLDERS GRATIFIED. 
Progress of Great Southern Commended 
at Annual Meeting—Mortality 
Experience Favorable. 





At the recent meeting of the stock- 
holders of the Great Southern Life, of 
Houston, Texas, Dr. E. P. Wilmot 
offered a resolution that a “vote of 
thanks be extended to the executive 
sment of Company for the 
progressive and satisfactory 
which the Company’s busi 
transacted. The 
lution adopted. 

Dr. Wilmot said that he had expected 


this 








manner” in 
has been 
Was unanimously 


reso- 


n 
ness 


the acquisition of the initial $15,000,000 
of business to make considerable in- 
roads upon the Great Southern’s sur 
plus, but in this he had been agreeably 
surprised, 

He also referred to the efficiency of 
the medical staff, pointing out that dur- 
ing the past year there were only three 
leaths, notwithstanding there were over 
6,900 policies in force 


In a letter to the stockholders re- 
viewing the report of the Great South- 
ern for the year 1912. Vice-President O. 
S. Carlton, said: 
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Erie—Alt 
Managing Size 
Good Contracts, Liberal Commissions 


NO BETTER POLICIES 


Write Direct 


Scranton Life Insurance Co. 


Scranton, Penna. 


Needed— 











‘and Niagara 


WICHITA ASSOCIATION FORMED 


WITH H. W. ALLEN PRESIDENT. 





and Leslie C. York 
in the List of 
Speakers. 


S. E. Barber 
Included 


Under the leadership of H. W. Allen 
general agent of the Mutual Benefit 
Life, who was chosen first president, a 
new life underwriters’ association was 
launched at Wichita, Kans., on Wednes- 
day of last week. 

The officers chosen in addition to 
Mr. Allen are as follows: 

Vice-president, Bruce Griffith, Aetna 
Life; second vice-president, W. T. John- 
ston, Farmers & Bankers; secretary, 
J. R. Engel, Provident Loan & Trust; 
treasurer, C. M. Knox, Metropolitan: 
executive committee: P. M. Anderson 
Northwestern Mutual; J. M. Knap 
Massachusetts Mutual; J. A. Holmes 
Central Life; Stewart M. Young, Equi- 
table Life, New York. 

To Greet National President. 

A committee’ was appointed to draft 
constitution and by-laws. Some twenty 
five names were enrolled as chart 
members and a vigorous campaign will 
be inaugurated for a very large mem 
bership to embrace, it is planned, all 
reputable agents of legal reserve life 
insurance companies located in that 
part of Kansas which is more accessi- 
ble to Wichita than to Topeka. Ths 
Wichita association embraces several] 
members who have heretofore affiliated 
with the Topeka association. The two 
associations, although separate, will 
work in harmony, and both are mem 
bers of the National Association of 
Life Underwriters. 

Preparation will at once be made for 
the entertainment of the president of 
the National association, N. D. Sills 
who is expected to visit Wichita within 
a few weeks’ time. 

High School Lectures Planned. 

The organiatzion was effected unde 


the directions and in accordance with 
the advice of S. E. Barber of Topeka 
who made an interesting talk on thg 


purposes of the organization. Mr 
Barber was followed by Leslie C. York 
Southwestern superintendent “of the 
Equitable Life, New York, who also 
made an extremely interesting tal! 
upon the attitude of the companies 


such organizations as_ that being 
formed. Although but little notice wa 
given for the meeting, the large at 
tendance was very gratifying to those 
present, including, as it did, men fron 
Winfield and Wellington as well a 
local representatives. Monthly meet 
ings will be held and efforts will be 


chiefly directed to the promotion of 
harmony and educational benefits to 
the membership. It is also expected 
that the association will be able to pro 
vide upon occassion lectures for the 
high school and possibly to the public 
Those who were instrumental in 
launching the new organization were 
very much pleased at the good spirit 
prevailing and it is expected that it 
will be of great benefit to the business 





Club Outing Itinerary. 

The International Life in its official 
periodical pubiishes a map showing the 
itinerary of the 1913 outing of its $100,- 
000 club. 

The start wilt be made from St. Loui 
about mid-August by rail to Cleveland, 
Ohio, thence by boat to Buffalo, N. Y., 
Falls to Toronto, Canada, 
to Rochester, to Kingston, Canada, to 
Alexandria Bay. N. Y., thence by train 
to Albany, N. Y., and by boat to New 
York city. The trip will consume twelv: 
days, and the banquet of the club will 
be given at Hotel de Frontenac, Alex 
andria Bay, N. Y. 


Owing to ill health of G. A. Hilleman 
Graham C. Wells has become general 
agent of the Provident Life and Trust 
for Western Pennsylvania with head 


quarters at Pittsburgh. 
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NORTHWEST LIFE MEN ACTIVE 


PLANNING INSURANCE CONGRESS. 








_H. H. Ward Starts Awakening of Inter- 


est in Associations — Oregon 
Adopts Some Innovations. 





There has been a great awakening of 
interest in the life underwriters asso- 
ciation of the Pacific Northwest re- 
cently, due largely to the efforts of H. 
H. Ward, manager in the Pacific North- 
west for the Pacific Mutual Life, who 
was recently clected president of the 
Life Underwriters Association of Ore- 
gon. Plans are under way to organize 
an Insurance Congress of the North 
west in connection with the visit there 
of President Neil D. Sills of the Na- 
tional Association in May. The Oregon, 
Puget Sound and Tacoma Associations 
are interested and at their last meet- 
ings each adopted the following reso- 
lution, with change in name to fit each 
case: 

“Resolved, that upon concurrent ac- 
tion of the Life Underwriters Associa- 
tions of Tacoma and Puget Sound, the 
secretary of the Life Underwriters As- 
sociation of Oregon be instructed to join 
with the secretaries of the associations 
above named in calling a Congress of 
the Life Underwriters of the Pacific 
Northwest, to meet in Seattle upon the 
date of the visit of the president of the 
National Association; further, the pres- 
ident of the Life Underwriters Asso- 
ciation of Oregon be instructed to ap- 
point a member for each of the follow- 
ing committees. organization, publicity, 
entertainment and program, to act with 
a like committee-man from each of the 
other two associations.” 

The Life Underwriters Association of 
Oregon held its regular monthly meet- 
ing on the 17th and adopted a new sys- 
tem of getting acquainted. After all 
are seated at dinner, each one present 
rises and gives his name and the com- 
pany he is with. In this way we will 


have a better opportunity to get ac- 
quainted. The following new members 
were admitted to membership: 


S. P. Tibbits. general agent, Columbia 
National Life; Jack Paschall, Pacific 
Mutual Life Insurance Company; E. 
Quatermas, Provident Life and Trust; 
R. S. Ovelman. assistant to manager, 
Pacific Mutual; H. G. Little, Penn Mu- 
tual; A. G. Hill, Pacific Mutual; Harry 
C. Fetsch, agency actuary, Pacific Mu- 
tual; J. L. Right, Union Central; Syl- 
vester Steger, Pacific Mutual Life In- 
surance Company. 

President Ward appointed the follow 
ing committee to act with the commit- 
tee of the other associations in connec- 
tion with the Northwest Insurance 
Congress; on organization, A. S. Roth- 
well, general agent, Mutual Benefit; 
publicity, C. E. Samuel, assistant man- 
ager, Oregon Life; entertainment, S. 
G. Lockwood, vice-president, Columbia 
Life and Trust; program, William Gold- 
man, general agent, of the Manhattan 
Life. 

The life 


matter of insurance pub- 


licity was presented to the association 
and the executive committee instructed 
to get further information on the sub- 
ject, it being the consensus of opinion 
that $100,000, the sum to be raised for 
advertising purposes, should be confined 
to papers like “The Saturday Evening 
Post” and “The Ladies Home Journal” 
with their large circulation, and that 
the fund was not large enough to get 
into the daily newspapers of the various 
cities. 

The plan for a lecture course in the 
universities of Oregon was considered, 
and arrangements are being perfected 
bearing on this course. Provision was 
made for non-resident membership in 
the Oregon Association, and the con- 
stitution is being changed so that in- 
surance agents residing outside of Port- 
land may belong to the association on 
the non-membcrship basis, the annual 
dues being $1400 and a charge of 50 
cents for each iuncheon which they at- 
tend. They will be furnished with 
copies of the “leaders reports” and five 
minute discussions. 





COMPTON AGENCY’S BIG INCREASE 





New York Office of John Hancock 
Mutual Life Has Greatest Month 
in Its History. 


Compton, general 
Iiancock Mutual Life at 
New York, is celebrat- 
ing the greatest month in the history 
of the agency. During March Mr. 
Compton and his staff wrote more than 
twice as much business as writ- 
ten in any previous month. The 
agency is over $500,000 ahead of its 
business at the close of the first quarter 
last year and during March three times 
as much business written as in 
March of last vear. 

Mr. Compton is a big writer himself 
and never fails to add some large pol 
icies to the total contributed by the 
staff. The agency has been making 
some notable strides in business paid 
for and General Agent Compton has 
surrounded himself with a firfe organ- 
ization of picked men. 


William N. 
for the John 
220 Broadway, 


agent 


was 


was 





CONCESSION TO FLOOD VICTIMS. 
Fidelity Mutual Life Grants Thirty 
Days Additional Grace to its 
Ohio Policyholders. 
Newspapers in the principal cities of 
Ohio are carrying the following adver- 
tisement of The Fidelity Mutual Life 
“Owing to ithe great calamity that 
has smitten the people of Ohio, thirty 
days’ additional grace is hereby ex- 
tended to all Fidelity Mutual Life 
policyholders in that State on premiums 
falling due on or before April fifteenth.” 





Four P's. 





The topic discussed at the Graham C. 
Wells, Pittsburgh agency of the 
dent Life and Trust embodied four big 
“rs. Ht wasn: 


“Preparing A. Propo-| 





National Life Insurance Company 


PURELY MUTUAL 


The following significant figures are quoted fiom the company’s 


1908 
1909 
1910 
1911 

1912 


CHARTE 
Jos. A. De Boer, President 


sixty-third annual report: 
DIVIDENDS PAID TO POLICYHOLDERS 





Accounted for in liability and reserved for 
dividend payments in 1913 . . 1 


This demonstrates low cost protective service and is sustained by a strong asset and 


insurance com position, 


EDWARD D. FIELD, Supt. of Agencies, MONTPELIER, VERMONT 


If interested, address 


RED 1848, 


$279,808.14 
530,213.19 
771,254.39 
878,739.07 


,038,802.11 


,058,174.50 








THE LAW OF SUCCESS 





There are 


field. 


These requisites enter to a marked degree into the life underwriting of this 
The result is the splendid growth of our busi- 
ness in the last few years, and the contentment of our agents and their intense 


Company and its agency force. 


five requisites to successful life underwriting: 
with a good reputation, expert agents, first-class policies, prompt and efficient 
service, and the spirit and practice of co-operation between Home Office and 


loyalty to the Company. 


Occasionally we have a general agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 


A good company 














Provi-| 


| 
| 


sition for Presentation to a Purchaser.” | 


| 


“A LIFE PENSION FOR YOU” 





A 


appeals to self-interest. 


new idea in life insurance 


that 


Best seller in 


the market to-day. Write for the booklet 


The Fidelity Mutual Life Insurance Company 


L. G. FOUSE, President 


PHILADELPHIA 








other good points, it grants the most complete 
protection to policyholders through combinations 
of Life insurance, Permanent Disability insur- 
ance, and Weekly Indemity for loss of time. 


The Columbian National Life Insurance Company 


WM. C. JOHNSON, Vice-Pres. and Gen'!l Mar. 





For Agencies Address 


BOSTON, MASS 
ARTHUR E. CHILDS, President 


SE 


| The Best Company To Work For Is One Which 


is making the most rapid progress because, among 

















Union Central 
> 


The Hnion 


The showing of results on a particular policy for one year oran 

but the following comparison, which shows the average net cost in : | t 

to 1911 by the 26 leading Participating and Non-Participating companies, is necessarily fair to every company. 
Average Annual Net Cost for Five Years on Life Policies, Issued at Age 40, by Participating Companies. 

Nearest Competitor 


Highest Cost 


Convincing Proof that the Union’ Central Leads in Low Cost Insurance 


number of years is not always a fair comparison; 
1912 on policies issued during the 5 years 1907 


Average 23 Companies 


Ordinary Life $24.51 $25.36 $28.83 $26.83 
Twenty Pay. Life 32.36 33.12 37.68 35.30 
Non-Participating Companies compared with The Union Central (same basis as above ) - 
Inion Lowest Highest Average 5 Years — 
Central Non-Part. Competitor Non-Part. Competitor Non-Part. Companies 
Ordinary Life $24.51 $25.85 $27.06 $26.33 
Twenty Pay. Life 32.36 33.21 34.37 33.69 


A Ten Year Average is still more favorable to The Union Central. 


“Net Premium Rate Lowest of All”—The Argument that Gets the Business 


Agents wanted for choice territory. Address Jesse R. Clark, President, or Allan Waters, Supt. of Agents 


Central Life Insurance Co. . 


CINCINNATI, OHIO 
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AS COMPARED WITH SAVINGS 


PRINCIPLES. 





TEACHING FIRST 





The Man who Raises the Savings Argu- 
ment Needs to be Shown the 
A-B-C of Insurance. 





The “savings” argument is one that 
confronts every agent at intervals and 
the usual situation is where the pros- 
pect, armed with pad and pencil, places 
beforé the agent the parallel of the 
results of savings and life insurance 
after a given period. The New York 
Life in an attractive little folder on 
the subject, says correctly that that 
man needs to learn the A-B-C of life 
insurance. 

When a well-educated man gravely 
advances, as an argument against 
life insurance, says the writer, the 
statement that, “If a man would put 
his premiums in a savings bank he 
would have more money in thirty years 
than he would receive from an insurance 
policy,” then it is time to repeat the 
simplest principles of life insurance. 
Let us begin by saying, the supposition 
quoted leaves out of account entirely 
the one single element which makes 
life insurance necessary, and that is the 
uncertainty that life will continue 
thirty years, or even a single year, or 
a single month. 

Not only is it uncertain whether or 
not any particular life will continue, 
but it is certain that about so many 
out of every thousand will not continue. 
It is the uncertainty as respects the 
single life, and the certainty as respects 
many lives that render life insurance 
both necessary and possible. Neces- 
sary, because, life being uncertain for 
each individual there is no _ other 
method by which a man without large 
means can secure his family against 
the distress which would result from 
his early death; possible, because, the 
death among a large number of men 
being comparatively few, and approxi- 
mately ascertainable in advance, the 
life insurance company is able, from 
the comparatively small annual pay- 
ments of all, to pay a large sum to 
the family of each upon the death of 
its head. Let us see how it will work 
in comparison with the savings bank, 
giving full credit to the fact that the 
latter has its own mission and performs 
it well. 

An Experiment. 

Let us take two classes of 1,000 men 
each, 25 years old, and all married. 
Give each a house and lot, if you will, 
with mortgages on only half of them. 


Allow each man more than a living 
salary, so all have a chance to save 
money. Let us suppose that each sets 


out to lay by about $110 a year, more 
or less, one-half of them investing in 
life insurance, the other half putting 
their money in savings banks. This 
annual saving will pay the premiums 
on insurance of $5,000. After the first 
year the amount to be paid will be de- 
creased, or the amount of insurance 
increased by annual dividends. Allow- 
ing 4 per cent. interest on savings, and 
taking no account of dividends on the 
life insurance, things will go in about 
this way: 

End of first year—Among the Savings 
Class, eight widows with $114.40 each. 

Among the Insured Class, eight 
widows with $5,000 each. 

This will go on monotonously for 
five years, the increasing age about | 
balancing the decreasing number; so 
we shall have about eight widows added | 
in each class each year, until at the | 
end of five years we shall have forty | 
widows in each class. In the Insured | 
Class, each widow will have received | 
$5,000 upon the death of her husband; | 
in the Savings Class, each widow will | 
have received all the way from $114.40 
to $619.63. 

Shut your eyes to all the misery of | 
the next five years. Then look about | 
you. There are now eighty-one | 
widows in each class. Thosé in the | 


Savings Class have been geting along 
as best they could on fortunes ranging 


from $114.40 to $1,373.46, while every 
one in the Insured Class has received 
$5,000. 

Meantime, of the mortgages that 
have been foreclosed, of the children 
that are in rags, of the mothers that 
are prematurely old, we will not stop 
to speak. 

Fifteen years pass by. This un- 
relenting death-rate that takes off about 
eight husbands every year is terrible, 
is it not? It’s like summoning a man 
to witness the progress of a Jugger- 
naut. But you must look, reader, till 
it makes an impression that you won’t 
forget. You must open your eyes 
every five years, at least. See, now: 
both classes are holding on manfully— 


putting their money into life insur- 
ance and savings banks. Here they 
come—122 widows in each class. The 


41 new ones in the Savings Class 
during the past five years have re- 
ceived sums ranging from $1,542.86 to 
$2,290.69; those in the Insured Class 
have received, as before, $5,000 each. 

Twenty years go by. 44 more house- 
holds in each class put on mourning. 
Those in the Insured Class have each 
received $5,000; those in the Savings 
Class have received from $2,496.72 to 
$3,406.61. The survivors are now 44 
years of age, most of them with young 
children. 

Drop the Curtain. 


Shall we go on? It is telling out not. 
merely dollars, but human hearts and 
lives, It will be over five years yet be- 
fore any in the Savings Class will re- 
ceive as much as those in the Insured 
Class. During that time 61 more 
widows will be added to each class. 
There will be then 227 in each class— 
454 in all—nearly onefourth of the 
original 2,000. What is the judgment 
now as to the relative value of savings 
and insurance? 

Is it an answer and a recompense 
for all the misery, distraction, per- 
plexity of these 25 years to say that 
those who happen to survive will have 
more money by saving than by insur- 
ing? They might have had still more 
money had they denied themselves the 
ordinary comforts. But what is life 
for? Who shall answer for the homes 
broken up, the children taken from 
school and put to work, the dwarfed 
and stunted lives that cannot be made 
over again, among the 227 whose 
natural protectors failed to take the 
only way of safety, viz., life insurance 
to protect the family until a compe- 
tence can be acquired or the family be- 
come able to care for themselves? 

The late Bishop Potter of New York, 
once said, “Life insurance has advan- 
tages, especially to persons of small 
means, which it does not seem easy to 
overstate; to those of my own profes- 
sion it furnishes a method of ‘laying by 
for a rainy day,’ of all others, the most 
practical and effectual.” 

The good Bishop might have been 
more inclusive; To whom does life in- 
surance NOT apply? 





The Travelers of Hartford, has 
launched a contest in connection with 
the fiftieth anniversary convention to 
be held next year, in which New York 
leads both in new paid for life busi- 
ness and in new paid for accident and 
health premiums. 





SCHEME NIPPED IN THE BUD 


STOCK BASIS PLAN IS FOILED. 





Policyholders, by Prompt Action in 
Court, Keep Lafayette Life for 
Themselves. 





Not having found it congenial, to say | 


nothing of its possibility, to slip a deal 
over on the policyholders of the Com- 
pany, the mangement of the Lafayette 
Life, of Lafayette, Ind., announces that 
the idea of reorganizing on a stock basis 
has been abandoned. An effort is now 
being made to secure a removal of the 
restraining order placed wpon_ the 
sponsors of the deal by the courts. 
The readers of The Eastern Under- 
writer will recall that it was the in- 
tention of those “on the in” of the 
Lafayette, to change it over to a stock 
basis. Several reasons were given as 
to why conditions not only justified, 
but made necessary the proposed 
change, but no emphasis was placed 
upon the real reason, namely, that some 
one (or more) was to have 51 per cent. 
of the proposed capital stock; at any 
rate, not to exceed 49 per cent. was to 
placed before the policyholders. The 
proposition, decorated in fine linen, wae 
place before the policyholders, The 
latter got busy and secured an injunc- 
tion by the court. A meeting called to 
place the seal of approval on the trans- 
action was abandoned, doubtless be- 


cause the desired majority was not in | 


sight. Evidently there is no prospect 


of the opinion of the policyholders be- | 
ing changed, hence the abandonment of 


the scheme, 


In order to be consistent, it is be- | 


lieved that the policyholders at the next 
annual meeting will place in_charge of 
their interests men who seek the Com- 
pany’s rather than their own welfare. 





You must expect men to be skeptical, | 





|HOME LIFE 
| INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E. Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000,000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron.”’ 1-25-13 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Acts. 
256 Broadway, New York, N. Y. 











UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 





prejudiced, reluctant and indifferent to, 


what you offer them. If they were not, 
there would be no job for you as agent. 
We could hire messenger boys to sell 
policies and collect premiums. Do not 
quarrel with conditions that give you 
your opportunities, and put agents 
out of the race.—Commonwealth Com- 
ments. 





AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 





SOUTHWESTERN 


all its records are in excellent 


and claims have been promptly 


Extracts from Report of Examination of 


LIFE INSURANCE CoO. 


By the State of Texas, July 2, 1912 


“The affairs of the Company are 
‘“‘The treatment of policy-holders has been fair and equitable 


that the Company enjoys-the confidence of the insuring public, 
a confidence apparently well deserved.” 


most ably managed, and 


shape. 
lacking 


paid. Evidences are not 








Uf interested, take 
the matter up with 


STATE MUTUAL ute 


JOHN W. MADDOX, President 
Rome, Georgia 
Offers to good producers some excellent territory in Georgia, Alabama, 


Arkansas and Florida, where the C 
and where your success will be measured by your work. 


A. B. UTTER, Agency Manager, 


IN FACT, AS WELL AS IN NAME 


INSURANCE COMPANY 


ompany is well and favorably known 


Head Office 
Rome, Georgia 








In Southern Ohio 


Headquarters 
COLUMBUS 


An Old Established Company Has 
Desirable Opening For Right Party. 
Territory, Southern Ohio. Head- 
quarters Columbus. 
Address “BUCKEYE” 
Care The Eastern Underwriter 
105 William Street New York City 
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District Agents Wanted 


Address 


Philadelphia Life Insurance Co. 


North-east Cor. Broad and Sansom Streets 
Philadelphia, Penna. 


Pennsylvania os 
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ALWAYS NECESSARY TO SUCCESS. 


La 


wyers, Merchants and Physicians ail 


are Persistent and all Subject 
to Criticism. 





rsons of limited experience and 
rvation are prone to criticise life 
their very per- 
ce is often used in an attempt to 
edit them. As a matter of fact, 
persistence is with 
Success 
accident. 
jle seem to have a natural inclina- 
toward inertia and it requires 
istence for the individual even to 
p well much less to accomplish 
‘s in the world. Men with per- 
nee, no matter what their line of 
t should command our respect 
emulation. Recently Vice-Presi- 
Danforth M. Baker, of the Pacific 
ial Life touched on this subject 
e following words: 
general impression prevails that 
insurance solicitors are too per- 
nt. While I agree that there is a 
er time and place for the transac- 


ance agents and 


co-incident 
ess in all lines of work. 
iout persistence is an 


, of all kinds of business, and that 


business man should have the 
er consideration for the rights of 
with whom he seeks to do busi- 
I must insist that the business of 
ing life insurance, while it re- 
great earnestness and deter- 
tion of purpose, is no greater than 
quired, or necessary, to succeed in 
professions and business occupa- 
To illustrate my point I beg to 
attention to what is necessary in 
work of some of the professions 
business occupations. 
10 is more in earnest, or more per- 
nt, than the minister of the gos- 
First of all, it is necessary for 
to take people by the arm and lead 
to the altar. It is necessary for 
to call upon them at their homes 
pray with them to lead an upright, 
tian life. It is necessary for nim 
»t only solicit but insist upon con- 
itions, both in money and time. It 
ecessary for him to criticize and 
nend and lead in all matter$ per- 
ng to Christian endeavor. 
10 is more persistent than the 
er? You have but to recall your 
rience as a witness on the stand, 
ir experience in the jury box, to 
that the cross-examiner tries to 
idate by plying all sorts of lead- 
juestions in order to gain his point 
win his case. He often quarrels 
his opponent in court, and with 
udge for that matter. He puts his 


> 


hole heart and soul into the case, He 
not only 


persistent but works in 
| earnest, says what he thinks and 
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allows the chips to fall where they 
may. In all branches of the law, 
from making collections to pleading a 
case in court, the practice of all the 
things that the insurance solicitor is 
criticized for is absolutely necessary. 

The real estate agent, if successful, 
is also persistent and in earnest. Town 
lots cannot be sold without solicitation 
and earnest, persistent work. Trades 
cannot be made without getting own- 
ers together. Loans cannot be secured 
without solicitation. 

Physicians have to say disagreeable 
things to their patients, in fact, they 
have to go so far as to insist on the 
form of treatment, as well as the mode 
of living. Then, after the patient is 
cured, they have to insist upon their 
bills being paid, etc. 

Successful merchants, in all lines of 
business, are earnest and persistent in 
soliciting the sale of their wares. The 
grocer and the butcher call at your 
back door regularly every morning for 
their orders. 

In my opinion, the life insurance 
solicitor, by reason of the fact that he 
does the greatest good to society (per- 
haps omitting the first mentioned), 
should be criticized the least of all for 
over-zealousness in his work. 

Many people think that there are so 
many rebuffs in life insurance solicit- 
ing that the business is disagreeable 
and unattractive. In considering this 
matter, please remember that the min- 
ister, the lawyer, the doctor and the 
merchant, are all, every one, subject 
to almost daily stinging criticism. No 
one who accommplishes anything can 
possibly please everybody. The min- 
ister, no matter how hard he tries, is 
not able to please all the members of 
his congregation. The lawyer is criti- 
cized by the court, his opposing 
counsel, and often by his own client. 
The doctor is in constant fear of criti- 
cism and suits for malpractice by his 
patients, and the merchant is criticized 
for misrepresenting his goods, and ac- 
cused of being the cause of the pres- 
ent high cost of living. 


Soliciting Efficiency. 





The above v.ill be the subject under 
discussion at the April meeting of the 
Pittsburgh Life Underwriters’ Associa- 
tion which will be held on Friday of 
this week.. The “big cards” for the oc- 
casion are to be M. N. Jacobs, sales 
manager for the National Cash Reg- 
ister Co. and Frank L. Sage, general 
agent of the Mutual Benefit Life. 

The “free for all discussion” will em- 
body the following topics: “Methods of 
Soliciting;” “Getting Prospects;” “Who 
Is a Prospect;” and “Agency Helps to 
the Agent.” 

M. E. Geer of the Equitable; W. J. 
Beamer and B. R. Squires, both of the 
Pittsburgh Life and Trust are to be 
voted into membership. 

















offers, as helps to selling its policies 
(which are liberal and up to date) 


Moderate Premiums, Highest Interest 


The Equitable Life 


LOWEST NET COST 


of lowa 


Earnings and Low Mortality 
Experience, resulting in 





LONG CONTRACTS—FAIR TERMS 


\ history of conservative and Econom- 


rhese are effective helps with intelli- 
sent prospects. 


See Official reports or other publications 


Management for more than Forty 
ars: Deposit of full reserve to secure 
licies, ete. 


Separate Territories to Agents 





You Wish To Be Paid Well 


for your efforts. Producers receive 
liberal compensation under the 





Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 


GREATEST 


ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








NEW ENGLAND 


Op erates on a full 3 per cent. Reserve 


Assets Jan. 1,1913..... $61,418,397.99 
en 57,329,587.56 
cthanks ddncdanaesd 4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 


EDWARD W. ALLEN, Manager 
LATHROP E. BALDWIN, Manager 


CHARLES H. STRAUSS, General Agent 








THE 
FIRST MUTUAL 


Chartered in America 








MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 
220 Broadway, New York 
141 Broadway, New York 


200 Fifth Avenue, New York 
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The Texas Life Insurance Company 
OF WACO, TEXAS 
Is the pioneer life insurance company of 
the Southwest 
ATTRACTIVE POLICIES and LIBERAL CONTRACTS 
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THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 


Good men, whether experienced in life insurance or not, may make direct contracts with this 
Company, fora limited territory if desired, and secure for themselves, in addition to first year’s com- 
mission, a renewal interest insuring an income for the future. Address the Company at its Home 


Office, No. 277 Broadway, New York City. 


JOHN P. MUNN, M. D., President 
{CLARENCE H. KELSEY, Pres. Title Guarantee and Trust Co. 
EDWARD TOWNSEND, Pres. Importers and Traders Nat. Bank 


FINANCE 
COMMITTEE | WILLIAM H. PORTER, Banker 


1913 








SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co. of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


Are you in the business to stay? 


ing your whole career; 


The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 

Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 

The Company whose better selling policies earn most for you in the 


way of commissions; 


The Company which furnishes the insured the largest protection for 


his money. 


FOR TERMS TO PRODUCING 


GEORGE T. DEXTER, 2d Vice-President 


34 Nassau Street - 


Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 


AGENTS, ADDRESS 





- New York, N. Y. 
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WHAT LIFE INSURANCE IS 


MAGNITUDE NOT COMPREHENDED. 


Over Million and a Quarter Paid Each 
Working Day—President Hamil- 
ton’s Views. 


That life insurance, gigantic though 
it may be, is but in its infancy and that 
the future holds great things in store 
for the greatest of beneficent systems, 
is the opinion of Isaac Miller Hamilton, 
president of the Federal Life of Chi- 
cago. Annual payments in benefits, 
principally to widows and orphans, ex- 
ceed in the aggregate over $400,000,- 
“approximately $1,300,000 for each 
working day, $165,000 for each work- 
ing hour, $2,700 for each working 
minute and $450 for each working sec- 
ond.” Mr. Hamilton rightly says that 
people hear of these results but fail to 
comprehend the relationship they bear 
He points out 


to economic conditions. 
that life insurance wields a tremendous 
influence on commercial and financial 
affairs, but that it also “affects the 
moral and intellectual advancement of 
the race.” We yuote from his discussion 
of the subject as follows: 

“Life insurance companies, the great- 
est of all benevolent and philanthropic 
institutions stand out more prominently 
to-day than ever before. At no other 
time in the history of life insurance 
has its relation to the public been of 
such great and almost universal im- 
portance as at the present time. It is 
Gifficult for us who are busy thinking 
and formulating plans to get new pol- 
icyholders to eajoy its benefits to real- 
ize in the fullest sense the extent to 
which the public at large is affected 
by the results of this great scheme of 
beneficence. i! seems almost beyond 
belief that the life insurance companies 
of the United States are distributing 
to widows and orphans, to societies and 
policyholders themselves, more than 
$400,000,000 annually—approximately 
$1,300,000 for each working day, $165,- 
000 fer each working hour, $2,700 for 
each working minute and $450 for each 
working second. The people hear and 
read, but do not fully realize these 
magnificent results, nor do they fully 
appreciate the ability exercised by the 
men behind these great institutions, 
the hardest kind of hard work of 
solicitors in the field, the loving fore- 
thought and sometimes self-denial of 
persistent policyholders, and the great 
value of the excellent State supervision 
of the different insurance departments, 
all of which in appropriate degree con- 
tribute thereto. These results, had they 
been prophesied fifty or sixty years ago, 
would have been laughed at just as 
were predictions of aerial navigation a 
few years ago when air ships were not 
considered even a possibility, yet at 
this time the results are taken as a 
matter of course. The man of to-day 
reads the facts in regard to the many 
millions paid out by the life insurance 
companies last year and says, ‘That is 
all right; that 1s the purpose for which 
these institutions were organized.’ This 
same man wili go far out of his way 
to reach a fire insurance broker in or- 
der to secure insurance to protect his 
property and merchandise, but frequent: 
ly he puts off the gentlemanly life in- 
surance solicitor with the remark that 
he is very busy and can not give him 
the few minutes necessary to explain 
the special features of the policies is- 
sued by his company. This same man 
however during the panics of 1893 and 
1906 looked over his assets and was as- 
sured that the safest investment he had 
was his life insurance policies; they 


would not depreciate; many such men 


availed themselves of the loan values in 
their policies to tide them over tem- 
porary embarrassment caused by the 
stringency of the money market. 

“Life insurance in its relation to the 
public is vastly different from fire and| 
marine insurance which are of the ut-| 
most value to a man in conducting his | 
business, especially from a commercial | 
standpoint; but life insurance is broa. 
er. It is a source of gratification to 
know that the day has come when a| 
business man who is physically able| 
and does not carry a fair amount of | 
life insurance is looked upon as want- | 
ing in good business judgment. Life! 
insurance is broader than the other | 
branches of insurance because it is not | 
only for the man in business but it is| 
equally beneficial for the minister, law-| 
yer, physician, or worker in any voca- | 
tion; all are recipients of its benef: 
Icence, | 


| 
| 


A Civilizing Force. 


“Life insurance not only includes the | 
interests of the public from a commer- 
cial and financial point of view, but it 
affects the moral and intellectual ad-| 
vancement of the race. The student of | 
political economy of the twentieth cen- 
tury is wanting in acumen if he fails 
to include life insurance as one of the| 
greatest factors in the prosperity and/ 
happiness, the welfare and still greater 
advancement in civilization, of all the 
people. It is difficult to estimate the 
full effects on the moral and intellec- 
tual condition of the people resulting! 
from the benefits of life insurance. Few | 
fully appreciate how many women and 
children are seved by it from the toils 
and temptatiois and ofttimes degrada- 
tion of unexpected poverty. Thousands 
and thousands of husbands and fathers 
have been made braver and more hope- 
ful, thousands of wives and mothers 
have been made happier and more con-| 
tented because of the knowledge that 
the strong arms of life insurance were 
around and about them, comforting and 
encouraging and strengthening them in 
performing the manifold duties of their 
every-day lives. 


“Life insurance as a business is the 
peer of any. Its development during 
the past quarter of a century is with- 


out parallel. The honesty and aggres- 
siveness of the officers and directors of 
life insurance organizations and the 
ability they have displayed cannot be 
too much appreciated and justly merits 
the gratitude of their patrons and the 
admiration and commendation ef the 


business worla All honor must be 
given to the able and conscientious 
workers in the field—the men with the 


rate books. To them is due great credit; 


they are the builders of these mam- 
moth institutions. 
“Notwithstancing all it has accom- 


plished the life insurance business is 
in its infancy and the future holds great 
things in store for its able and faithful 
devotees. To cause men to protect their 
families, to safeguard themselves 
against need in old age, is a work of 
benevolence which bestows its own re- 
ward upon lovers of humanity.” 


AMERICAN LIFE CONVENTION, 
Program for St. Paul Meeting in 
August Shows Interesting Sub- 
jects for Discussion. 





The committee in charge of the pro- 


gram for the annual meeting of the 
American Life Convention to be held 
in St. Paul, August 19, 20 and 21, has 


secured some prominent speakers and 
the topics for discussion promise to be 
full of interest As arranged so far the 
program is as follows: 

August 19, Medical Section—Forenoon 
topic to be selected; afternoon, “The 
Feminine Risk.” 

The legal section is advised to pro- 








BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 





Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 
will be submitted. 


W. S. WELD, Superintendent of Agencies 


W. D. WYMAN, President 











The Emblem of Sound Insurance 


National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON 
President 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 

Honorable and industrious men with or without experience in Life 
Insurance are solicited as Field Representatives for this Company 
There are few companies a8 substantial and none with more desir 
able contracts for the right men. 
attractive issued. 

Address all communications to ROBERT D. LAY, Secretary 


CHICAGO’S OLDEST AND STRONGEST COMPANY 


FOUNDED 1868 


Home Office: 
National Life Bldg., Chicago 


Our policy ontracts are the most 











Statement as of January Ist. 


ability. 





PAN-AMERICAN LIFE INSURANCE COMPANY 


NEW ORLEANS, 

C. H. ELLIS, President 

Has just completed a most successful business year. 

shows a phenomenal record achieved in the Insurance World. 

The Pan-American Life Insurance Company has a 

few openings for ambitious, energetic, live Life Insurance Men of character and 
For further particulars address: E. G. SIMMONS, Vice-President, 

WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 


LA. 


Its first nine months’ work 
$end for our Financial 














GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


Insurance in Force (Paid for basis) - $16,035,731 
Business Written During 1 


Houston’s Oldest, Largest and Most Successful Life Insurance Company 
Success Merits Confidence---That’s All! 


912- $6,539,980 








FEDERAL LIFE 


Insurance in Force - 





If interested address 


Capital, Surplus and Reserves - 
An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividenc policies 
Accident and Health Department just being inaugurated. 
Exceptional opportunities for men of ability desiring to form PERMANENT conneetions 


ISAAC MILLER HAMILTON, President 


$20,000,000.00 
3,000,000.00 


CHICAGO 








Life Insurance and Texas 





states. 








Texas has more than four million 
home grown population and the best selections from other 
tates. They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 


More than a hundred thousand suitable subjects in 
the state are uninsured, and several times that number 
inadequately insured. We want ten or a dozen more good 
fleld men to tell them about the Southland Life. Address- 


JAS. A. STEPHENSON, President 


eOple, made up of 


DALLAS, TEXAS 











for reviews of legislation and 
decisions for the year. 

Main convention August 20, 10:30 a. m. 

Addresses of welcome by Governor 
iberhardt of Minnesota, Mayor of St. 
Paul and E. W. Randall of St. Paul, 
president Minnesota Mutual Life, on 
behalf of life insurance companies, and 
Commercial Club response by W. Q. Cole, 
president Lamar Life, Jackson, Miss. 

Afternoon—Fresident’s address; ad- 
dress by Hon. J. A. O. Preus, Insurance 
Commissioner of Minnesota; report of 
committee on departmental supervision, 
discussion to be continued in executive 
session. 

Evening—“The Question of Medical 
Examinations and Medical Examiners;” 
“The Ever-Present Problem of First 
Year’s Expenses.” 

Thursday, August 21, 


vide 
court 


9.30 A. M.— 





“Waste from Lapsation,” by I. Smith 
Homans, actuary and assistant secre- 
tary Commonwealth Life of Louisville; 
“Agency Supervision,” by R. W. Stevens, 
vice-president Illinois Life. 

Afternoon—Address by Neal D. Sills, 
president National Association Life Un- 
derwriters, on “Ethical and Unethical 
Competition;” “Review,” by B. F. Rein- 
mund, secretary Midland Mutual Life, 
Columbus, Ohic; discussion. 

Evening—Executive session, Dr. F. 
J. Combe, president Equitable Life of 
San Antonio, Texas, in charge. 

Friday, August 22—Report of com- 
mittee on hazardous occupations; re- 
ports of the committees; unfinished 
business; new business; election of off- 
cers; afternoon program to be arranged 
and evening sccial extended by city of 
St. Paul. 
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It is self-evident, that a 

Insurance man of 30 has a greater 

and the prospective value than a 

Young Man. man of 50, but, as pointed 

out by The Travelers, he 
has not had the time to build up a 
competence. His children also are 
further removed from the age of self- 
support and consequently the results 
of his death to his family are certain 
to be More disastrous than at a more 
advanced age. 

While the man of 30 has temporarily 
less earning capacity than the man of 
40 or 45, the cost of insurance is much 
less. 

ist. A 20-Payment Life policy for 
$5,000 will cost, age 30, $32.60 less a 
year than at age 40, and $55.95 less 
than at age 45. The total cost of the 
policy for a man of 30 would be $652 
less than at age 40, and $1,119 less than 
at age 45. Theoretically, of course, the 
longer a@ man postpones insurance the 
greater the possibility that he may not 
live to pay all the premiums. To post- 
pove insurance on this account has the 
grim suggestiveness of a gamble with 
the family protection as the stake. 

The great harvester does not wait 
for men to mature. Of the 85,441 men 
living at age 30 (American Experience 
Table) 7,835 will die between ages 30 
and 40, and 11,268 between 30 and 465. 
The chance of dying during the period 
will be more than one in eight. Health 
also is as uncertain as life. The oppor- 
tunity to insure open at age 30 may 
close forever at any age 

Premiums are deposits rather than 
payments, for every premium paid in- 
creases the cash value of the policy so 
that the total cost of the insurance pro- 
tection in case of surrender of the pol- 
icy at the end of the depository period 
is little more than the interest on the 
deposits. Premium payments also es- 
tablish the valuable habit of systematic 

Ings. 
* ° 
Some very good points are 

His made by J. W. A. Humphries, 

First representing the Life Insur- 

Case. ance Co. of Virginia, at Gaff- 

ney, Ga. in giving his ex- 
perience of how he wrote his first 
$1,000 risk: 

“My opinion of this matter is, first, 
you have to figure with the applicant to 
show where he or she is acting very 
wisely by taking insurance, before you 
can even interest your applicant. Then 
you will have to show that all of the 
best business men of our land, or at 
least ninety per cent. of them, carry 
good insurance, and this is not all you 
must do. You have to go on to show 
where it is the highest pride of good 
people to want to leave something here. 
Then he or she can afford to say they 
are not living in this world to them- 
selves, because no man can live alone 
in this world, but should be living to 
make some one happier. Then again 
you must show where insurance is a 
required duty in order to live up to the 
highest type of religion. 

“All applicants are not alike. For 
some you have to figure out the benefits 
that insurance will give during a life- 
time, and the real drawback you can get 
from your insurance, besides the satis- 
faction there is in knowing that if death 
were to occur just after obtaining this 
insurance that your family would draw 
a sum of money, and though you may be 
dead, you may have a living monumenv. 
in having provided for them, and they 
can reap what has been sown. And 
again he is not a good provider who 
provides for his family for the present 
time only. A wise man will provide 
for his family far into the future. 

‘I will say right here that once I was 
acquainted with a man in Union, S. C. 
A short time ago in conversation with 
him I asked him to take some insur- 
ance with the company I represented, 


but he replied very quickly that he had} 
just dropped $4,000 of insurance, and! 
that he needed his money in order to en-| 
joy the pleasures of this life. My reply | 
to him was that | gave him credit for| 
having more sense than to do such al 
thing. He had a wife and some small| 
children, and was drawing a salary of | 
$4.50 per day. 

“This was true, for in the course of | 
two years this man made application 
for $2,000, but the doctor turned him| 
down as he could not recommend him| 
as a first-class risk. So, when he saw| 
he could not get the $2,000, he then 
wanted an Industrial policy, but the} 
doctor said he could not pass him for| 
any kind of insurance policy. A little} 
later on this gentleman and his wife| 
both died, his wife four* weeks before| 
he did, and after his death his children | 
were taken to the Orphans’ Home. This} 
gentleman held a good position and was| 
drawing capital wages, but it was too} 
late when he came to make up his mind 
that he needed insurance.” 

ad . e 


Alexander S. Browne, 
Advice who paid for over $400,- 
From a 000 during the New York 


Big Writer. Life’s last club year, 
gives some valuable ad- 
vice in the following: 

“The most important and hardest 
problem in selling life insurance is to 
get the interview, and, after you get 
the interview, to know how to pro 
ceed ‘in a few words so as to interest 
your prospect. Diffidence is the cause 
of failure in getting interviews, or of 
getting next to your man. If you rep- 
resented a large banking concern, say 
the Bank of England, Bank of France, 
J. P. Morgan & Co., Kuhn, Loeb & Co., 
or the United States Treasury Depart- 
ment, you would not have any diffidence 
in getting an interview with any one. 
The real way to get an interview—ab- 
solute belief in self, belief in your 
business, and pride in the fact that you 
represent the New-York Life Insurance 
Company, with assets of over $700,000,- 
O00. 


“Why should you or | have any diffi- 
dence in selling a business man life in 
surance to protect his wife and chil- 
dren? You are the man to get the in- 
terview, it is the most important part 
of your commission. When you brush 
away diffidence and give all your abil- 
ity full scope, your interviews will 
come easy. When you get your in- 
terview, start in and tell your client 
that you desire to insure part of 
his income or salary, so that his wife 
or daughter, on his death, will receive 
said income as long as they live. You 
will find your client interested and he 
will start in to talk to you. 

“You must be posted and ready to 
discuss every feature of the Life In- 
come Policy. Before you call on a 
prospect you should know his age, his 
wife’s age, and how many children he 
has, whether girls or boys and their 
ages; keep in your mind about what 
annual deposit is necessary to purchase 
the Life Income. You will interest a 
man quicker by proposing to insure 
part of his income or salary than by 
going at him with the old and worn- 
out saying ‘I desire to insure your life.’ 

“The following advice may be made 
good use of: 

“Don’t waste your time 
people who have no money. 

“*Don’t waste time trying to insure 
young men just out of college; they all 
feel that they will live a hundred years. 

““Don’t do all the talking, give you 
prospect a chance and keep in mind the 
fact that you never can sell a man any- 
thing unless he will talk to you. 

“It is easier to insure a father than 
a single man. 

“It is easier to insure the man who 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


, Of the People 

[he Company By the People 

For the People 

The Daily Average of the Company’s 

Business during 1912 was: 

536 per day in Number of Claims Paid. 

6,765 per day in Number of Policies 
Issued and Revived. 

$1,605,814 per day in New Insurance 
Issued and Revived. 

$256,199.67 per day in Payments to 

Policyholders and Addition to Re- 


serve. 


$145,616.61 per day in Increase of 


Assets 


JOHN R. HEGEMAN, President 








J. G. WALKER, President 
kK. D. HARKIS, Ist Vice-President 
Bb. H. WALKER, A 


Home Office - - 


Southern Life 
The PLONEER Southern Inda 
Its Policies are clear and definite 


Liabilities ; 
Capital and Surplus 





The Life Insurance Company of Virginia 


ORGANIZED 1871 
RICHMOND, VIRGINIA 


OLDEST - LARGEST - STRONGEST 
Insurance 


in their provisions and their values are absolutely 
guaranteed 

Assets ...December: 

December 31, 

December 3 


Insurance in Foree December: 


W. L. T. ROGERSON, 2nd Vice-President 
A.S. HURT, Secretary 


esistant Secretary 


Company 
strial Life Insurance Company 


$8,470,628.54 
6,002,26.35 
1,478,002.19 
85, 9603,852.00 














Total Payments to Policyholders since Organizatio1 12,086,813.35 
understands life, and who has attended profession—which holds out more and 
a few funeral greater inducements to worth-while 

“When the prominent man of a men than any other. Among the many 


inity dies, then is the time 
in that community 





‘Vv n a man dies, do not forget 
sympathy and courtesy; let his family 
alone during their bereavement, but 
get busy with the “House Next Door’ 
and all the families on the same street. 

“‘The easiest man to insure is the 


man of 40; you do not have to convince 
him that ‘life short.’ 

“*Always go to the doctor with your 
client, never leave him to go alone, be- 
cause the average man is a poor hero 
when it comes to a medical examina- 
tion 

“‘Remember that the great crime of 
life is—old age, without a dollar. 

““ Keep your eye on the clock, every 
day gone by never returns, make the 
most of each cay 

“Insure your own life and protect 
those that depend on you, and you will 
be a much better preacher. 

“*When you are talking with your 
prospect never fiddle ith a sample po.- 
icy, or fiddle with leaves of your rate 
book, they distract the mind Keep 
your rates in your head and drive home 
the issue verbally; figures do not sell 
life insurance, hit the man’s heart; not 
until then will :he pen act on the dotted 
line. Figures will never soften his 
heart 3uying a Life Income to pro- 
tect his wife will soften it; what the 
necessary deposit may be a secondary 
consideration.’ ”’ 

= . e 


It is said, and correctly, 

A Reason that there are more fail- 
For Every ures in life insurance than 
Failure in any other line of work, 
and this in the business— 

would that we could say, unreservedly, 





reasons for this situation that may be 
advanced, here are two, as we see 
them, namely—inadequate preparation 
and a wrong conception of the business 
of the life insurance agent. 

The idea is too prevalent that a man 
requires neither capital nor previous 
training to succeed at life insurance 
This is a great mistake. While he 
does not need a cash capital— it would 
be better if he had it—he does require 
a capital that cannot be valued in 
dollars and cents, the capital of sterl- 
ing qualities of character that will win 
the confidence and esteem of men, the 
capital of “a sound mind in a sound 
body” and a high sense of apprecia- 
tion of what is meant by duty to self 
and to society. And the more training 

man has had, in education and in 
practical experience at serious work of 
any kind, the more likely is he to win 
success 

The life insurance business will 
never rise to the rank of a profession 
until the men who are in it become 
imbued with the idea that the soul of 

is not selling policies for commis- 
sions but service. It is this high 
and time-honored conception that has 
largely made the other professions such 

the doctor, the preacher and pastor, 
the “advocate” of the olden time. The 
life insurance agent will take rank 
with these as soon as the weal of his 
client fills as large a place in his 
thought and effort, but not till then. 
And the agent who is dominated by the 
idea that he should equip himself to 
give to his clients the very best service 
in life insurance that he can render is 
rarely a failure. Such an agent en- 
ters the business, not as a makeshift, 
but as his permanent work, and in this 
removes one of the great barriers to 
success.—Pacific Mutual News. 
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VAUDEVILLE VS. FACTS. 


There was a hearing yesterday be 


fore the Assembly insurance committee 
on the so-called “Arson” bill. of which 
Fire Commissioner Johnson of New 
York, is the reputed author and prin 
cipal champion The preparations for 


the journey to Albany and the “doings” 


there, reveal our fire commissioner in 
to delight him mosr 


that of 


the part that seems 


and occupies hig time chiefly 
“Mister 
the center of a 


trap. Mr. 


Johnsing,” otherwise “Bones,” 


great noise and clap 
himselt 
that ac 


capitol and the 


Johnson surrounded 


with a miscellaneous party 


companied him to the 


arguments with which they descended 


upon the legi 





latorgs were carefully pre 
pare in advance, as follows: 
Each member 


of the party wore a 


conspicuous and flaming badge, bearing 
this incontrovertible legend: 
Arson, N. Y. F, D.” 


they 


“Against 
The train in which 
made the trip carried streamers 


so that the whole countryside might 
know that this wag the “Arson Special.’ 
On arrival, Fire Commissioner Johnson 
marshaled his forces, and, tossing his 
red locks to the breeze, headed a parade 


to the Ten Eyck Hotel. An essential 


feature of their progress to the hotel 





was a leather-lunged brass band, As 
further evidence of the dire need of 
this proposed law, ii nad been carefully 
planned that the party should be re- 
ceived publicly by Governor Sulzer. if 
there should by any chance be some 
one who would have the termerity to 
ask for further facts concerning the 
“arson” bill, they were doubtless coin 
pletely abashed by the “Arson” ex 
hibit whicu according to the plans at 
this writing, was to be moved to Albany 
and placed in the center of the Assem- 
bly Chamber. 

The foregoing is doubtless consid- 
ered by Mr. Johnson to be the last word 
needed to demonstrate the necessity 
for a personal inspection of every risk 
by the fire insurance companies; writ- 
ten applications for insurance by the 
insured; and placing the business more 
or less in the hands of the fire depart- 
ment. These things and anything else 
required by this and similar biils can 
be done, of course. But it will be at 
the expense of the insured and will con- 
tribute benefits remote and infinitesi- 
mal compared to ihe labor and cost 





RESPONSIBILITY OF AGENTS. 


A close student of agents and agency 
conditions is R. W. Stevens, vice- 
president of the Illinois Life of Chicago. 
Mr. Stevens knows full well that a 
solicitor cannot write life insurance un- 
less he “sees people” and he has per- 
sistently urged upon the representa- 
tives of his Company to fix a maximum 





as to the number of persons to canvass 
each business day. + 

With the purpose of emphasizing the 
need in this direction, Mr, Stevens has 
requested that each representative of 
the Company give an account of his 
stewardship by filing a monthly report 
with the Company, setting forth the 
number of persons interviewed during 
the month, the number of applications 
obtained and a brief comment of to ex- 
isting conditions in the territory cov- 
ered. The agent personally will re- 
ceive the greatest benefit from com- 
pliance with the request. If each man 
could set himself a review of 
what constitutes the work of a day, a 
week or a month, it is safe to predict 
that a considerable number would 
blush when confronted with the actual 
results. 


before 


Mr. Stevens also outlines what he be- 
of the 
agents to the Company and hence the 
measure of responsibility to the former. 


lieves to be the relationship 


We quote the following: 

“The life blood of a life company is 
its agency organization, and since the 
and reputation of the com- 
pany depends entirely upon how well 
those who compose its agency organiza- 
tion represent the company, it is a 
matter of vital importance, not only to 
those in charge of the company’s affairs 
at the office, but to each indi- 
vidual man in charge of the company’s 
affairs in even the remotest portions of 
its territory, that the men selected as 
agents shall be of such character and 
shall win respect for, and 
confidence in, the-company which they 
represent. 

“If men taking agency cOntracts with 
life insurance companies would only 
realize that the responsibility of the 
company’s standing in their communi- 


success 


home 


caliber as 








April, 3, 1913. 





RESIGNS IN FACE OF CHARGES 


COM. BALLARD’S IMPEACHMENT. 
Oklahoma’s' Insurance Commissioner 
Don’t Wait for Decision on 


Senate Investigation. 


Dispatches from Oklahoma say that 
Insurance Commissioner Percy A. Bal- 
lard has resigned without waiting fora 
decision on the charges pending against 
him. 

Commissioner Ballard is now facing 
impeachment trial before the Senate 
on three charges, one of which is ac- 
cepting $200 from T. J. Wood in return 
for permitting the Home Life Insurance 
Company of Muskogee, Okla., to im- 
mediately commence conducting busi- 
ness in Oklahoma. 

The decision of Ballard to tender his 
resignation is said to have been the 
result of the Senate’s refusal last 
Wednesday, while hearing Ballard’s plea 
of immunity, to take the oath to try 
the case under federal constitution and 
federal laws, Ballard’s attorneys con- 
tending that under the federal laws 
Ballard was entitled to immunity, as he 
had previously testified against himself 
before the House Investigating Com- 
mittee that filed the impeachment 
charges against him. The attorneys 
intimate that in the event Ballard was 
found guilty an appeal to the Supreme 





Court of the United States would be 
taken. 
IN JERSEY. 


WILL REMAIN 


La Monte Prefers Insurance Commis- 
sionership of State to Federal 
Office. 


It is understood that George M. La 
Monte prefers his present post of Bank- 
ing and Insurance Commissioner of 
New Jersey to the Comptroller of Cur- 
rency, Which latter office had been sug- 
gested to him by President Wilson. 





His Honesty Was Not Impaired. 
An applicant for life insurance after 
having had his medical examination, 
wrote to the general agent a frank and 





honest letter telling him of certain 
things not revealed by the examina- 
tion that he thought the company 


should know. After explaining this, he 
wrote: 

“I take blind spells with my head, 
there was a fellow let a brick fall on 
my head about 24 years ago and 1 
have took fanty spells ever sence, and 
about 16 year ago | took a sun stroke. 
I took a fanty spell and fell off.of a 
hors and got throad against the fence, 
I laid for a couple of hours that I 
didn’t know anything, and I fell off 
my barn roof and heart my head, and 
I fell off a load of hay a couple of time 
on my head. 1 thought I tell you 
about it.” 





This from New Mexico! 





A resident of New Mexico writes a 
general agent there this actuarial brain 
teaser: 

“Sir:—Let me know, if you can, what 
it would cost a year to insure a man 
58 years old, and sick with Bright’s 

and other complications, for 
$2,000.” 


disease 


about 


ties absolutely rests upon their should- 
ers, and if they would only make it 
their earnest and enthusiastic aim to 


push their company into first place, so ~ 


far as local prestige was concerned, 
they would not only write more Iffe tIn- 
surance, but such men are powerful 
factors in lifting life Insurance sales- 
menship to the plane of a profession.” 


== - ——____ 





OF PERSONAL INTEREST 











George H. Bell, retiring venor. 
agent of the North British & a 
tile Insurance Co., was given a fare- 
well dinner at the Waldorf-Astoria on 
Monday night by E. G. Richards, United 
States manager of the company. Ajj 
the members of the company’s staff 
were present, The room was decorated 
with flowers and bells were placed 
throughout in profusion. The souvenirs 
consisted of silver bells on which the 
names of each guest was inscribed. 
The bells will be mounted in a frame 
and will form a set of chimes to be in- 
stalled in Mr. Bell’s home. 


F. B. Worthman, who, as superin- 
tendent of the bonding department of 
the Commonwealth Bonding & Casualty 
Co. of Fort Worth, Texas, established 
that Company in those lines, preparing 
policy forms, etc., has been made 
general manager of the Texas Fidelity 
& Bonding Co. of Waco. 

Mr, Worthman has had broad experi- 
ence in casualty and surety under 
writing, having been previously genera] 
agent for the National Surety at Toledo, 
Ohio, and he plans immediately to in 
augurate a campaign of expansion {n 
the Company’s territory and lines of 
business. Already burglary and plate 
glass forms have been prepared and 
issued and a regular department for ac 
cident and health business will be es 
tablished soon. 


Cyril D. Bogart and Richard W. 
3ogart, Jr., comprise the firm of Bogart 
& Bogart, general insurance brokers 
of New York city. Prior to forming 


this partnership, about a year ago, both 
of these young men were in the insur- 
ance business as special agents for the 
Fidelity & Casualty Co. Cyril D. 
Bogart started as a member of the 
office force E. E. Clapp and Company, 
and after several years spent in their 
employ went out into the field, where, 
to use his own words, he is “happy and 
contented.” Richard W. Bogart, Jr., 
first entered the insurance field about 
three years ago. Though writing all 
lines of insurance, both members tell 
us they have found selling accident 
and health insurance to be the easiest 
of all, and selling F & C policies easier 
than all others. They attribute much 
of their success to the valuable en- 
couragement and assistance of E. E. 
Clapp and Company and to the fact 
that they are identified with a company 
like the Fidelity & Casualty. 


H. N. Kelsey, western manager of the 
Sun of London. who was recently ap- 
pointed United States manager of the 
Hamburg-Bremen, was feted by his as- 
sociates at Chicago last week before 
his departure for New York and a visit 
to the home office of the company at 
Hamburg. 

A farewell luncheon was given in his 
honor by the Round Table of the Union 
League Club and he was presented with 
a silver tea_ service. The Chicago 
agents of the Sun earlier in the week 
gave a farewell dinner to Mr. Kelsey 
at the Chicago Athletic Association. 





Some agents feel a high ratio of re- 
jections is no fault of theirs and even 
blame the company for it. How is it 
that many agents doing the leargest 
business year after year have few re- 
jections, while others have a steadily 
large percentage, secured often in the 
same locality, examined by the same 
examiner, and, of course, submitted to 
the same medical board?—KEdward A. 
Woods, 


Get a policy, and then hold on to it. 
It means self-respect, it means that no 
body will have to put something in a 
hat for you or your dependent ones if 
you should be snatcded away from 
them.—Grover Cleveland. 
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NOW IN HANDS OF RECEIVER 


Pennsylvania Insurance Commissioner 
Takes Charge of Affairs—J. F. 
Stone Returns Defiant. 


Special Deputy Thomas B. Donaldson, 
of the Pennsylvania Insurance Depart- 
ment, who wag recently appointed re- 
ceiver for the American Union Fire, of 
Philadelphia, assumed the active direc- 
tion of its affairs on Monday, and with 
an organized office force to assist has 
since been busy endeavoring to bring 
order out of chaos. 

When Mr. Donaldson reached his 
desk on the 31st, he was confronted 
with several basketfuls of letters, the 
accumulation of the preceding three 
weeks, no one during that period hav- 
ing the power or the desire to take the 
direction of affairs. 

James F. Stone. the deposed presi- 
dent of the company, has returned and 
denies the charges of mismanagement 
made by the examiners and makes 
some counter charges against the direc- 
tors, who, he says, are responsible for 
the failure of the company. 

The former insurance president says 
he can offer no explanation for the com- 
pany’s financial straits. He denied tha‘ 
he was guilty of mismanagement of 
the company’s funds, or that he had 
sworn to any false statements regard- 
ing the organization’s financial condi- 
tion 

William J. Rooney, an examiner of 
the State Department of Insurance, has 
held several conferences with Mr. 
Stone. The latter has made a com- 
plete statement, which has been for- 
warded to Harrisburg. 

Mr. Stone said that some of his 
enemies in the board of directors took 
advantage of his absence to force the 
company to go into the hands of a re- 
ceiver, He said he had been granted 
a leave of absence by the board, and 
resented the statements that he had 
fled the country knowing that a few 
days after his departure the discovery 
of lack of funds would be discovered. 

The affairs of the American Union 
will be wound up by Insurance Com- 
missioner Charles Johnson. Under a 
ruling of the Dauphin County Court he 
has been appointed receiver for the 
company and has sent his men to 


Philadelphia to take charge of the 
liquidation of the company. The ajp- 
pointment of the insurance commis- 


sioner as receiver came after testimony 
had been presented by officials of the 
Insurance Department that the Ameri- 
can Union was hopelessly insolvent. 
After an application had been made by 
the directors in the courts at Phila- 
delphia for a receiver, Commissioner 
Johnson applied to the Dauphin County 
Court for an order for the liquidation 
ee RA Mardi Stem 


of the company, which was granted. 
Sheriff Harburger of New York, has 
received additional attachments against 
the American Union Fire Insurance Co., 
of Philadelphia, in favor of Chas. W. 
Martyn for $24,330; Joseph J. Schu- 
macher, $2,325; Alonzo Gore Oakley, 
$1,658, and Louis Stadholz, $2,493. 





ITS FUTURE NEVER BRIGHTER. 


Management of American Central Hope- 
ful—Company Largely Increases 
Its Reserves. 

Stockholders of the American Central 
Fire, of St. Louis, under late date re- 
ceived from its management the follow- 
ing communication: 

In 1901 the Company decided to en- 
large its operations and an agressive 
policy was followed, building up the 
premium income from $874,389 in 1900 
to $3,257,715 in 1912, which necessitated 
largely increased legal reserves. The 
business was carefully selected and 
distributed and the plant grown from 
2,000 to more than 6,000 agents. The 
net income for 1912 was exceeded by 
only twenty-one American companies 
engaged in the general agency field. 
The American Central is one of the 
twenty- five leading companies with re- 
spect to capital, assets and premium 
receipts. The reserve account was in- 
creased in 1912 over 1911 by $336,937. 
During the last ten years dividends 
were paid for four years on a capitali- 
zation of $1,000,000 and for six years 
on a_ Capitalization of 2,000,900, 
amounting to $1,920,000. 

The future of the Company was never 
brighter. While it is possible for the 
Company to continue its present divi- 
dend rate, yet in view of the large in- 
crease in reserves last year and of 
what promises to be a healthy increase 
for the current year, requiring a further 
increase in reserves and in view of the 
shrinkage in value of some of the Com- 
pany’s investment, the Company was 
confronted by the alternative of con- 
tinuing the present dividend rate and 
restricting the Company’s business, so 
greater reserves would not be required 
or of reducing the dividend rate, such 
funds to be carried to surplus or re- 
serve as the necessities of the growing 
business would require. It is expected 
the reduction will be temporary. 





Agents Civil Service Bill. 


The bill providing for civil service 
examination of agents, prepared by the 
Wisconsin legislative committee,. has 
been introduced. It provides for a 
board of three insurance examiners 
Persons wishing to act as agents must 
apply to the board and be examined as 
to their fitness. The bill also provides 
for division of territory, to avoid dual 
representation. 


LOSS TWO MILLION DOLLARS 


RESULT OF WESTERN TORNADOS. 


Damage Mainly Reported from Smaller 
Centres—Omaha Carried Little 
Insurance. 

Chicago, April 3.—A prominent under- 
writer of one of the largest tornado 
writing companies estimates that the 
insurance loss throughout the Middle 
West during the past month will not be 
less than $2,000,000, and, when final re- 
turns are in. may be found to consider 
able exceed that sum. The claimg com- 
ing in are from the smaller centres, 
Omaha carrying comparatively little 
tornado insurance, its citizens appar- 
ently considering the solid construction 
of the city’s buildings a safe barrier to 
wind damage. It igs reported that the 
National of Hartford, through direct 
lines and upon business taken by its 
subsidiary companies, the German and 
the Omaha, will lose nearly $90,000. 
The Insurance Company of North 
America places its losses in Omaha and 
vicinity at $105,000. The North British 
& Mercantile reports $20,000, and at 
the Western department offices of the 
Continental, the statement is made that 


losses in the entire field may reacn 
$100,000, very little of it in Omaha 
proper. Other companies are inter 


ested in amounts ranging from $5,000 
to $10,000 each. 
Watching Business Closely. 

Because of the conditions obtaining 
in the flooded districts, companies are 
watching their acceptances from the 
territory very closely. Heavy damages 
to stocks are reported. Dayton, Ohio, 
is the centre of a large tobacco storage 
industry and also is prominent as a 
manufacturing centre. 





ADVANCES DESERVING MEN. 
Efficiency of North British & Mercan 
tile Staff Still Further Increased 
Through Promotions. 








Changes in the staff of the North 
British & Mercantile Insurance Com 
pany, effective were announced 
by Manager Richards, as follows: 


Middle Department t. P. Barbour, 
assistant general agent, to become 
general agent at home office; F. W 
Kentner, special agent for Western 
New York, to become assistant general] 
agent at home office; L. B. Temple, 


examiner and inspector, to become gen- 
eral agent for Hudson River and 
suburban territory. 

Improved Risk Department—George 
P. Davis, assistant general agent, to 
become general agent (succeeding Mr 
Cairns) at home office; W. D. Grier 
special agent, to become assistant gen 
eral agent at home office, 

The result of the above promotions 
should be to increase the efficiency of 
an already highly capable staff, and will 
pleasing to the 
expresses in 


be most employes 


of the Company, for 


11 


substantial form, the fact that loyalty 
and efficiency are qualities that are ap 
preciated in the service of the North 
British 

Mr. Barbour, who now becomes gen 
eral agent, hag been identified with the 
North British & Mercantile for twelve 
years, the major portion of the time 
under the tutilage of C. E. Perkins, 
recognized generally as one of the best 
posted of the Middle Department chiefs 
Prior to his being called to the home 
office, Mr. Barbour represented his 
Company as Eastern New York Siate 
special, his work, both in the field and 
at the desk being of an exceptional 
character. Mr. Barbour is a 
student of fire underwriting; a hard 
worker and a born diplomat. 

Mr. Kentner, who, under the new 
order, becomes assistant general agent. 
like Mr. Barbour, is a field graduate. 
He successively represented the Queen, 
Phenix, Continental and the North 
British in Western New York, and gave 
a good account of himself throughout. 

Rearranging Territory. 

As rearranged, New York is aivided 
into four sections, for the North British 
& Mercantile, North British & Mercan- 
tile of New York, and the Common 
wealth Insurance companies, each dis 
trict to be looked after by a competent 
special agent. New York Suburban 
South, which embraces Long Island and 
Staten Island, will be supervised by B 
L. Linkfield, with headquarters at Bay 
side, L. I. Hudson River North is en 
trusted to L. B. Temple of the 
office. With Albany as headquarters, 
Eastern New York will be covered by 


close 


jome 





Percy Lang. An appointee for the 
Western New York territory not 
yet been made, though it De 


shortly. 





MANY OPPOSE WALKER BILL. 


Merchants and Insurance Men Combine 
in Denounciation of Measure— 
Louis S. Amonson Favors it. 


A big delegation Albany 
yesterday for the hearing on (tthe 
Walker bill which is fathered by Fire 
Commissioner Johnson of New York 
Merchants and insurance men com 
bined in their denounciation of the 
measure and among the prominent or- 
ganizations that 
were the Chamber of Commerce, the 
Board of Trade and Transportation, 
Merchants Association, many up State 
commercial and trade organizations 
and the Fire Insurance Brokers 
ciation of New York The only insur 
ince man appearing in favor of th 
bill was Louis S. Amonson, president 
of the Peoples National Fire, of 
Philadelphia. 

Mr. Amonson said that no great ob- 


went to 


opposed its 


passage 


Asso- 


jection could be found to the require 
ment of agents’ inspection and written 
application of the assured ided 
amendments suggested b oppo 
nents were carefull consid ind 





adopte d 





San Francisco Losses 
Amounting to $4,522,905:00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 





Surplus, - - - = 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 





U. S. Cash Assets, Dec. 31, 1912 $13,739,218.97 
4,015,972.92 
3,239,491.00 
1,427,290.00 
1,051,543.00 





Liverpool 
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~ PROPOSED STANDARD FIRE POLICY AS REVISED BY INSURANCE COMMISSIONERS 


_ eee 
{Space for insertion of name of com- 
pany or companics issuing the policy 
and other matter permitted to be stated 
at the head of the policy.] 
Amount $.... Rate.... Premium $.... 


In Consideration of the Stipulations 
herein named and of...... Dollars Pre- 
mium does hereby agree to indemnify 
to the extent 
(ascertained 


and legal representatives, 
of the actuai cash value 
with proper deductions for deprecia- 
tion) of the property at the time of 
loss or damage, but not exceeding the 
amount which it would cost to repair 
or replace the same with material of 
like kind and quality within a reason- 
able time after such loss or damage, 
such amount being ascertained without 
allowance for any increased cost’ of 
repair or reconstruction by reason of 
any ordinance or law regulating con- 
struction or repair and without com- 
pensation for loss resulting from inter- 
ruption of business or manufacture, for 
the term of...... from the...... day of 
haseed 19.., at noon, to the ...... day 
a a aia 19.., at noon, against all 
DIRECT ‘LOSS AND DAMAGE BY 
FIRE, except as herein provided, 
to an amount not exceeding .......... 


to the following described property 
while located and contained as de- 
scribed herein, or pro rata for five days 
at each proper place to which any of 
the property shall necessarily be re- 
moved for preservation from fire, but 
not elsewhere, to wit: 

[Space for description of property.] 

This policy is made and accepted 
subject to the foregoing stipulations 
and conditions, and to the stipulations 
back 


and conditions printed on the 
hereof, which are hereby made a part 
of this policy, together with such other 


provisions, stipulations and conditions 
as may be endorsed hereon or added 
hereto as herein provided 

In Witness Whereof, this Company 


has executed and attested these 
presents. 

{Space for date and for signatures 
and titles of officers and agent.] 


This entire policy 
shall be void if 
the insured has 
misrepresented any ma- 
terial fact or circumstance concerning 
this insurance or the subject thereof; 
or in case of any fraud or false swear- 


Fraud misrepre- 
sentation, etc. 


concealed or 


ing by the insured touching any matter 
relating to this insurance or the sub- 
ject thereof, whether before or after 
a_ loss. 
Property which This policy shall 
can not be insured. not cover ac- 
counts, bills, cur- 
rency, deeds, evidence of debt, money, 
notes or securities 


Unless otherwise 
provided by agree- 
added hereto this Com- 


Chattel mortgage. 


ment in writing 


pany shall not be liable for loss or 
damage to any property insured here-| 
under while incumbered by a chattle 
mortgage, and during the time of such 
incumbrance this Company shall be 
liable only for loss or damage to any 
other property insured hereunder. 


This entire policy shall be void, un- 
less otherwise provided by agreement 
in writing added hereto, 


Owership. etc. if the interest of 
the insured be 
other than unconditional and_ sole 


ownership; or if the subect of insurance 
be a building on ground not owned by 
the insured in fee simple; or if, with 
the knowledge of the insured, fore- 
closure 
notice given of sale of 
insured hereunder; or if 
other than by 
take place in 


any 
any 


property 


the interest, title or 


proceedings be commenced or | 


change, | 
the death of an insured, | 


possession of the subject of insurance | 


(except change of occupants without 
increase of hazard); or if this policy be 
assigned before a loss. 

Unless otherwise provided by agree- 


ment in writing added hereto this Com- 


pany shall not be liable for loss or 

damage occurring. 

Other insurance. (a) while the in- 
sured shall have 


any other contract of insurance, whether 
valid or not, on property covered in 
whole or in part by this policy; or 


Increase of hazard. (b) while’ the 
hazard is in- 
crgased by any means within the con- 


knowledge of the insured; or 
(c)while mechan- 
ics are employed 
in building, altering or repairing the 
described premises beyond a period of 
fifteen days; or 


trol or 
Repairs, etc. 


Explosives, - (d) while ilu- 
gas, etc. minating gas or 


vapor is generated 
on the described premises; or while (any 
usage or custom to the contrary notwith- 
standing) there is kept, used or allowed 
on the described premises fireworks, 
greek fire, phosphorus, explosive, ben- 
zine, gasolene, naphtha or any other pro- 
duct of petroieum of greater inflam- 
mability than kerosene oil, gunpower 
exceeding twenty-five pounds, or kero- 
oil exceeding five barrels; or 


sene 

Factories. (e) if the subj ect 
of insurance be 

manufacturing establishments while 

operated in whole or in part between 

the hours of ten P. M. and five A. M., 


or while it ceases to be operated be- 
yond a period of ten days; or 
Unoccupancy. (f) while a de 
scribed building, 
whether intended for occupancy by 
owner or tenant, is vacant or unoccu- 
pied beyond a period of ten days; or 
Excepted property. (g) to _ bullion, 
manuscripts, me- 
chanical drawings, dies or patterns; or 


Explosion. (h) by explosion 
Lightning. lightning, unless 
fire ensue, and, in 
that event, for loss or damage by fire 
only. 
Hazards not This Company 
covered. shall not be liable 
for loss or damage 
eaused directly or indirectly by in- 
vasion, insurrection, riot, civil war or 
commotion, or military or usurped 
power, or by order of any civil author- 


ity or by theft; or by neglect of the 
insured to use all reasonable means to 
save and preserve the property at and 
after a fire or when the property is 
endangered by fire in neighboring 
premises. 

Fall of building. If a building, or 


any material part 


thereof, fall except as the result of fire, 


all isle by this policy on such 
building or its contents shall immediate- 
ly cease. 

Added clauses. The extent of the 
application of in- 
surance under this policy and of the 
contribution to be made by this Com- 
pany in case of loss or damage and 
any other agreement not inconsistent 
with or a waiver of any of the condi- 


‘tions or provisions of this policy may 


be provided for by rider added hereto. 
Waiver. No one shall have 
power to waive 
any provision or condition of this policy 
except such as by the terms of this 
policy may be the subject of agreement 
added hereto, nor shall any such pro- 
vision or condition be held to be waived 
unless such waiver shall be in writing 
added hereto, nor shall any provision 
or condition of this policy or any for- 
feiture be held to be waived by any 
requirement, act or proceeding on the 
part of this Company relating to ap- 
praisal or to any examination herein 
provided for; nor shall any privilege or 
permission affecting the insurance here- 
under exist or be claimed by the insured 
unless granted herein or by rider added 
hereto. 
Cancellation This 
of policy. be 
any 
request of the insured, 


policy shall 
cancelled at 
time at the 
in which case 


the Company shall, upon demand and 
surrender of this policy, refund the 
excess of paid premium above the 


customary short rates for the expired 
time. This policy may be cancelled at 
any time by the Company by giving to 
the insured a five days’ written notice 
of cancellation with or without tender 
of the excess of paid premium above 
the pro rata premium for the expired 
time, which excess, if not tendered 
shall be refunded on demand. Notice 
of cancellation shall state that said ex- 
cess premium (if not tendered) will be 
refunded on demand. 
Pro rata liability. This Company 
shall not be liable 
for a greater proportion of any loss or 
damage of loss by and expense of re- 
moval from premises endangered by 
fire than amount hereby insured shall 
bear to the whole insurance covering 
the property, whether valid or not and 
whether collectable or not. 
Noon. The word “noon” 
herein means noon 
of standard time at the place of loss 
or damage. 
Mortgage If loss or damage 
Interests. is made payable, 
in whole or in 





Re-Insurance Reserve 


DANIEL H. DUNHAM, President 
A. H. HASSINGER. Secretary 


Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1913 
ES OE Le 


pg eee eee 
WET SURPLUS, .ccccicce caer 
uege eer e er rer 
During a successful record of 57 years this Company has paid losses exceeding 


$ 12,500,000.00 


$1,000,000.00 
2,781.578.19 
5. Shite ceova renee 331,961 11 
.._ 2,723,239.49 


$6,836,778.79 


CHARLES COLYER, Vice-President 
JOHN KAY, Treasurer 











EDGAR J. HAYNES, Jr., Pres. 


THE ateeains FIRE INSURANCE COMPANY as BY THE 
TATE OF NEW JERSEY (Chartered 1811) 


NEWARK FIRE INSURANCE CO. 


NEWARK, N. J. 


STATEMENT JANUARY 1, 1913 


ee 


fs CAPITAL.......... sided 
SURPLUS TO POLICYHOLDERS..........$1,228,824.81 
Responsible Agents wanted in Cities and Towns where 
Company is not now represented 


- $1,918,742.71 
500,000.00 


THOMAS L. FARQUHAR, Secy. 











part, to a mortgagee, 
be cancelled as 


this policy May 
to such interest by 
giving to the mortgagee a ten days’ 
written notice of cancellation. Upon 
failure of the insured to render proof 
of loss such mortgagee shall, as if 
hamed as insured hereunder, but with- 
in sixty days after such failure, render 
proof of loss and be subject to the pro- 
visions hereof as to appraisal and time 
of payment. On payment to a mortga- 
gee of any sum for loss or damage 
hereunder, if this Company shall claim 
that as to the mortgagor or owner, no 
liability existed, it shall, to the extent 
of such payment be subrogated to the 
mortgagee’s right of recovery and 
claim upon the collateral to the mort- 
gage debt, but without impairing the 
mortgagee’s right to sue; or it may pay 
the mortgage debt and require an 
signment thereof and of the mortgag: 
Except as stated in this paragraph, the 
agreement between a mortgage and 
this Company shall be only as stated 
by rider added hereto. 
Requirements in The 
case of loss. give immediate 
notice, in writing 
to this Company, of any loss or damag 
protect the property from _ further 
damage, forthwith separate the damaged 
and undamaged personal property, put 
it in the best possible order, furnish 
a complete inventory of the de >stroyed 
damaged and undamaged property, s 
ing the quantity and cost of e: 
article and the amount claimed there 
on; and, the insured shall, within sixty 
days after the fire, unless such time 
is extended in writing by this Com- 
pany, render to this Company a proof of 
loss, signed and sworn to by the i: 
sured, stating the knowledge and belief 
of the insured as to the time and origin 
of the fire; the interest of the insured 
and of all others in the property; the 
cash value of each item thereof and 
the amount of loss or damage thereto: 
all incumbrances thereon; all other 
contracts of insurance, whether valid 
or not, covering any of said property 
and a copy of all the descriptions and 
schedules in all policies; any chang: 
in the jtitle, use, occupation, locatio 
possession, or exposures of said prop 
erty since the issuing of this policy 
and by whom and for what purpose a 
building herein described and_ th: 
several parts thereof were occupied 
the time of fire; and shall furnish, it 
required, verified plans and specifica 
tions of any building, fixtures or ma 
chinery destroyed or damaged. Tix 


insured shal! 








insured, as often as may be reasonably 
required, shall exhibit to any person 
designated by this Company all that 
{remains or any property herein dé 
|scribed, and submit to examinations 
under oath by any person named by 
this Company, and subscribe the same; 
and, as often as may be reasonably 
required, shall produce for examination 
all books of account, bills, invoices, and 
other vouchers, or certified copies 
thereof, if originals be lost, at such 
reasonable time and place as may be 
designated by this Company or its 
representative, and shali permit ex- 
tracts and copies thereof to be mad 
Appraisal. In this case th 

insured and this 
Company shall fail to agree as to the 





amount of loss or damage, each shall, 
on the written demand of either, select 
a competent and _ disinterested ap 
| praiser. The appraisers. shall first 
|select a competent and disinterested 
|umpire; and failing for fifteen days to 
agree upon such umpire then, on re 
quest of either appraiser, such umpire 
| shall be selected by the State official 
|having supervision of insurance in the 
|State in which this policy is issued 
| The appraisers shall then appraise the 
j}loss and damage, stating separately 

| sound value and loss or damage to each 
| ite m; and failing to agree, shall 
mit their differences only, to the 
| pire. An 
| (Continued on page 13 
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sub- 
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award in writing, so itemized, 
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i 8S Be. 



















April 3, 1918. 








OVERING ALL THR INTERESTS 


INSTALLMENT RISKS AND OTHERS 





Many Difficulties Arise in Cases in 
Contract for Deed Losses if Not 
Covered Adequately. 


The special who will coach an agent 
io word a policy on property sold on 
“installment” or on “contract for deed” 
plan, to cover all interests and to make 
the loss payable to the party that is 
intended to be the payee, will not only 
do a great favor to that agent, but will 
endear himself to his office managers 
by saving them hours, days and months 
of letter writing in trying to straighten 
the very simple proposition of making 
the insurance in the name of all parties 
having an insurable interest in the 
property and making the loss payable 
to the party as intended by ithe insured. 

\gents are handicapped by the ideas 
of business men, lawyers, real estate 
agents and others who know what they 
want but are not posted on insurance 
law or on insurance contracts, with 
the result that a large per cent. of the 
policies covering on losses on install- 
ment or contract for deed interests in 
property must be and are reformed to 
meet the intention of the parties. 

The policies are reformed after 
proper inquiry, which very often causes 
suspicion on the part of the insured 
and needless friction in adjusting the 
1OSS. 

There are two parties to every con- 
tract, the two parties to the insurance 
contract are the (insurer) company 
and the (insured) the party or parties 

hose interest in the property is in- 
tended to be insured. 

Impress on the agent that companies 
do not insure property, they istre the 
interest of the: insured named in the 
icy, in the property described there- 


in 
This will will 


agent 


time, but 
when an 


take some 
pay for the time, as 
understands that the interest of the 
arty in the property and not the 
‘operty is insured, he will understand 
hy the proper party shall be named 
the proper blank ag the insured. 
The party to whom “loss, if any,” is 
payable, is, so far as the insured is 
coneerned, an outsider who is to receive 
the proceeds of any loss that the party 
named as the insured may suffer on 
his interest in the property. 

The interest of the payee as payee 
is not insured unless the payee be also 
named in the blank as the insured. 

A policy on a building sold by John 


Smith to John Brown on contract for 
deed or on installment plan which 
reads: 

“Does insure....... John Smith...... 
one thousand dollars........0Mm........ 
building........ Loss, if any, payable to 
John Smith and John Brown........ “i 

“The property described herein is 
sold by John Smith to John Brown on 
contract for deed” (or on installment 
plan). 

This form does not cover any loss 
that John Brown might sustain as 


owner, he is only interested as payee 
of any loss that John Smith might sus- 
iain on his ownership interest. 


But if the policy is’ worded, “Does 
Sree John Smith and John 
BIOWR. ciccuces loss, if any, payable to 
John Smith and John Brown,” or to 


either of them or to any other payee, 
with the endorsement, “The property 
described herein is sold by John Smith 
to John Brown on contract for deed (or 
on installment) plan,” it will cover all 
loss to ithe property sustained by John 
Smith and John Brown on their owner- 


ship interests, and the payee would 
collect. 
Where all parties in interest are 


named as the insured, the interests may 
float from seller to purchaser as pay- 
ments are made, and the adjustments 
can be made as a whole, leaving the 
amount of the loss to be distributed by 
the parties to the suit themselves. 
This form applies to all classes of 
property sold on the contract for deed, 


or on the installment plan, and being 
plain, simple, direct and not easily mis- 
understood, should be used, 

This form prevents double insurance 
by protecting all interests and not 
allowing the owner of the uninsured 
interest to secure insurance in another 
company. 

Some will argue that the first form 
will cover all interests, but why argue 
or take any chances when the second 
form will do the work without any 
question of any kind, whatever.—Fire- 
man’s Fund Record. 


CONNECTICUT FIRE. 


Fraternity Speculating As to Successor | 


of J. D. Brown As Company’s 


President. 
Among other subjects upon which 


fire underwriters are speculating at the 
present time, is the probable choice of 
the directors of the Connecticut Fire 
for the presidency of the Company in 


succession to the late J. D. Brown. 
The Connecticut was- essentially a 
one-map. company. President Brown 


dominated its policy absolutely and so 
successful was his long administration 
that the stockholders and directors of 
the corporation were quite willing to let 
him have his way unhampered by com- 
mand or suggestion. But, like many 
another powerful leader, Mr. Brown 
failed to train a successor, and the Con- 
necticut Fire upon the death of its 
chief executive found itself without a 
man in its service of sufficient capacity 
or experience to assume the direction 
of affairs. 

“Sandy” MacDonald, the Western 
manager, undoubtedly would be chosen 
president were he a younger man, and 
physically able to bear the strain which 
the exacting duties of the office would 
put upon him. But Mr. MacDonalc, 
stalwart though he is, is no longer a 
young man, and the several hard-fought 
battles he has been through, first with 
the Continental and later with the Con 
necticut, have drawn heavily upon his 


once vigorous frame. Just now Mr 
MacDonald is in Florida. 

The late Mr. Brown had few Intt- 
mates in the underwriting world; of 


the number perhaps the man nearest to 
him was Fred S. James of Chicago, 
Western manager of the National Fire, 
and who has held the Chicago local 
agency of the Connecticut Fire for 
many, Many years. 





BIRMINGHAM’S CONDITION 
Committee Looks Over the City but 
Gets Little Encouragement for 
Early Improvement. 


BAD. 


A committee visited Birmingham, 
Ala., iast week to discuss with local 
agents the deplorable condition of the 
city as shown by the fire loss. The 
conditions are admitted because they 
are obvious, but it is said that the local 
agents and the authorities hold out no 
immediate prospect of improvement. 

It is understood that the committee 
will recommend to the companies an 
increase in rates on mercantiles, the 
adoption of three-fourths value clause 
on frame shingled dwellings and a re- 
duction of agents’ commissions on the 
latter class, unless within ninety days 
the agents themselves get together and 
change existing practices which are 
believed to be to a great extent the 
cause of the heavy losses in the city. 





Moves Marine Department. 

The Commercial Union has moved its 
marine department from Milwaukee to 
Chicago. It continues under the man- 
agement of O. W. Williams who comes 
from Milwaukee and W. ‘Betteridge, 
formerly at the New York office. 





A petition has been offered Mayor 
Haussling, of Newark, N. J., protesting 
against the rebuilding of the recently 
burned plant of the New Jersey Sash 
and Door Company and urging an ex- 
tension of the present fire limit of the 
city. 

















Toval Assets 


Cc. E. Sheldon, V. Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 181€ 


Capital Stock - 
Liabilit es - ° 

7 Special Neserve Fund 
Net Sur; las - 


i’. L. Hoadley, President 


F. Hoadley, Asst, Sec’y. 


$1.000,000.00 
5 4S1 072.05 
300,000.00 
5,135 102.52 


$9. 866,174.57 


C. W. Bailey, Seo’y. 


























PROPOSED STANDARD POLICY. 


(Continued from page 12.) 
of any two when filed with this Com- 
pany shall determine the amount of 
sound value and loss or damage. Each 
appraiser shall be paid by the party 
selecting him and the expenses of ap 


praisal and umpire shall be paid by the 
parties equally. 
Company’s It shall be op 
options. tional with this 
Company to take 
all, or any part, of the articles at the 
agreed or appraised value, and also to 
repair, rebuild, or replace the property 
loss of damage with other of like kind 
and quality within a reasonable time, 
on giving notice ot its Intention so to 
do within thirty days after the receipt 
of the proof of loss herein required; 
but 
Abandonment. there can be no 
abandonment to 
this Company of any property 
When loss The amount of 
payable. loss or damage for 
Vhich this Con 
pany may be liable shall be payable 
sixty days afier proof of loss, as hers 
in provided, is received by this Com 
pany and ascertainment of the loss or 
damage is made either by agreeme! 
between the insured and this Company 
expressed in writing or by the filing 
with this Company of an award as 
herin provided 
Suit. No suit or action 
on this policy, for 
the recovery of any claim, shall be 
sustainable in any court of law or 


equity unless the insured shall have 
complied with all the requirements of 
this policy, nor unless commenced with 
in twelve months next after the fire 
Subrogation. This Company 

may require trom 
the insured an assignment of all right 


of recovery against any party for loss 
or damage to the extent that payment 
therefor is made by this Company 


Boston Protective Election, 





sjoston 
were 
Sim- 


At the annual meeting of the 
Protective Department the officers 
re-elected as follows: Charles F 
mons, president; H. H. Whitney, 
president; Edward Spaulding, secretary. 


vice- 


The directors were authorized to ex- 
pend $110,000 for the maintenance of 
the department during 1913, the as- 
sessments made in 1912 on a basis of 
1144 per cent. on buildings and 3 per 
cent. on contents yielding $106,514 


incendiaries at Cape May. 





Police at Cape May, N. J., are working 
on the theory that the several fires in 
mercantile buildings that have occurred 
in the community during the past two 
weeks are of incendiary origin. It is 
held that the fires are started by 
parties anxious to rob the properties 
during the period of excitement. 





GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Statement, January 1, 1913 
Cash Capital. . $1,000,000.00 
Assets.... 7,213,762.27 
Net Surplus 2,613,814.88 
Surplus for Policy 


Holders eoreces 


3,613,814.88 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets . - 4,985.658.00 
Cash Surplus to Policy 
Holders - - - 1,911,592.00 
The real strength of an insurance company is in 
the conservatism of its management, and the man 
wement of THE HANOVER is an absolute as 
surance of the security of ita policy 


R. EMORY WARFIELD - President 
JOSEPH McCORD ~- Vice-Pres. & Sec’y 
WILLIAM MORRISON - Asst. See'y 


JAMES W. HOWTE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











WESTERN ano 
ATLANTIC FIRE 


INSURANCE CO. 


NASHVILLE, TENN. 


CAPITAL - - - - - $200,000.00 
NET SURPLUS - - - $122,760.50 


H. H. RIMINGTON, Manager 
Cc. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 
OPERATING IN 
Pennsylvania, Obio, Maryland, Virginia, West 


Virginia, Tennessee, Kentucky, Alabama, 
Louisiana, Indiana, Illinois and Colorado 
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MARKING TIME AT ALBANY 


AGENTS GETTING PROPER RATES. 


Additional Resignations from _ Local 
Association Threatened—Specials 
Helpless. 


Albany, N. Y., 
Local agents are still 
companies intend tak- 
ing with a view to straightening out 


April 2. (Special.)— 
waiting to set 


what action thé 


the tangle that has existed in this city 
for months past, and which successive 
committees of special agents have given 
up in dispair. 

The agents tnat left the local board 
are still out, and others threathen to 
quit unless corrective measures are en- 
forced. Be it said, howevér that all 
business written in the city is at proper 
rates, and daily reports are fully ap- 
proved by the Doubt- 
less so long as this condition obtains the 
companies will not exert themselves un- 
duly in the matter. 


stamping office. 


KANSAS CITY HAZARD SEVERE. 
Although Fireproof Construction Has 
Improved Conditions—Many Risks 
Now Sprinklered. 

National Board 
Underwriters find that the con- 
value ict of Kansas City, 
Mo., has a severe fire hazard, although 
fireproof construction has improved the 
culditions their 
report, the } 
“In the congested value district struc- 
tural conditions are weak from a fire 
standpoint; 
pactly built, streets are only of moder 
ate width and 


rhe increasing proportion of fireproof 


The engineers ot the 
of Fire 
gested district 


there somewhat. In 


neineer Say 


most of the district is com 


high winds trequent. 
construction reduces the 
iderably for the southern 


in some instances forms 


hazara con 
portion and 
local fire bar- 







riers Many hazardous occupancies are 
sprinklered and a good water supply is 
available, It its advantage is largely 
offset by the inability 

partment Oo cope 

taneous fires a 

fires gaining ad way 

the un actory 1 

mitting <¢ Se 

able throughou he 

beyond control could 1 involve a 
considerable portion of it. In the con- 
gested par oO tbh \V Rottoms dis- 
trict ther is a serious probability of 
preading fires develo} into a con 





plants and 


flagration i 
scattered and, ex 


groups are 





cept in a few instances, a fire should 
be confined to the individual plant In 
the residential section that are com- 
pactly built, the danger of ynflagra 
tion is moderately high, especially be 
cause of the shingle roofs.” 


AGENTS BOND PREMIUMS. 


Rules That Companies 
Pay for Bonds Except 
Under Schedule. 


Conference 
Cannot 


The conference committee of the 
Union and Bureau has ruled that the 
payment by companies of the premium 
or any part thereof n irety onds 
furnished vy local ag s 4 iola 

0 or if ) ence reeme . The 

esire it al payment ou 
de of the regular commission which 
could be used a eferential in the 
a nent o ora detrimental! 
» compe yrs I g, howeve 
oes not 1 ( lere 1 
chedule sure ynd lf covering 
ill the agents of the compan 


Insurance Society Meetings. 


The speakers and subjects for the 
April meetings of the Insurance §So- 


ciety of New York in adaition to Henry 


THE EASTERN UNDERWRITER 


A. Fiske, of Henry W. Brown & Co. 
who addressed the society Tuesday af- 
ternoon on automatic sprinkler installa- 
tion, are as follows: 

April 7.—‘“Kind of Statistics to be 
Kept and Method of Keeping Them; 
and Statistical 
ing Records,” Claude E. Scattergood, 
assistant secretary, The Fidelity & Cas- 
ualty Company 

April 8.—‘‘Pessing it Along,” Louis N. 
Denniston, The Travelers Insurance 
Company. 


April 15.—“Courtesy,” George A. Cul- 


len, passenger traffic manager, Dela- 
ware, Lackawanna & Western Railroad 
Company. 





BROKER PINKNEY ARRESTED. 





Placed Business in Unauthorized Com- 
panies, is Charge Made by 
Insurance Department. 

C. N. Pinkney, an insurance broker 
with offices at Nos. 123-133 William 
street, New York, was arrested Tues- 
day on a warrant secured from Judge 
Harris, of the First Magistrate’s Court, 
on the charge of violating Section 5% 
of the Insurance Law and Section 1199 
of the Penal Law. He was held in $590 
bail for a hearing on April 11, 1913. 
The complaint was made by Superin- 
tendent of Insurance Emmet, and 
charges that Pinkney acted as agent in 
placing insurance cn property of David 
Schultz, of Philadelphia, Pa., in two un- 
authorized companies, the British Union 
& National Insurance Company and the 
Property Insurance Company, both of 

London, England. 





FLODD INSURANCE. 
Demand for Such Indemnity Active 
During Past Week, with No 
Takers. 

As might be inferred, the demand for 
indemnity against damage by fioods, 
has been active since the Dayton, Ohio, 
disaster, and brokers having London 
Lloyds connections are kept busy re- 
plying to inquiries upon the subject. 

So far as can be learned, not a dollar 
of flood insurance js carried wpon prop- 
erty destroyed in the Middle West, and 
the damage, estimated at several mil- 
lions of dollars, must be borne by the 
property-owners «airect 

Last year several large industrial 
concerns in the Pacific Northwest en- 
deavored to secure a rate on flood dam- 
age insurance from the London Lloyds, 
but without success, the underwriters 
declaring that as the hazard could not 
be figured with any degree of accuracy 
they would not care to assume it. 





National Board Meeting. 











The National 
writers will hoid its annual meeting on 
May 22 at the Waldorf-Astoria. This 
date was selected so as not to conflict 

ith the meetings of the South Eastern 
Underwriters Association and the Na- 
tional Fire Protection Association. 





With Sterling Fire. 





To accept a special agency for the 
Sterling Fire, of Indianapolis, Hume 
Morse has resigned the district secre 
taryship at Elmira, of the Underwriters’ 
Association of New York State, a posi 
tion to which he was appointed a short 
time ago. 





Becomes Special for Conn. Fire. 

Oscar M. Howland, who recently re- 
signed his field connection with the 
Commonwealth of New York, has been 


appointed special agent in Western New | 


York for the Connecticut Fire, of 


Hartford. 





Rhoders Miller has been appointed 
agent at Pittsburgh for the Urbaine 
Fire, of France 





April, 3, 1913. 





Results from Account- | 








WM. G. WHILDEN, President GEO. E. LYON, Secretary 


New Jersey Fire Ins. Co. 


NEWARK, N. J. 


Paid In Cash Capital . 
Being Increased to . * 
Net Surplus Over . ‘ : 


$ 900,000.00 
1,000,000.00 
500,000.00 


Fire, Tornado, Lightning & Automobile Insurance 
AGENTS WANTED 








92 William Street, New York 


INCORPORATED 1720 


OYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


United States Branch 








THE NORTH RIVER 


INCORPORATED 1822 


TOTAL ASSETS DEC. 31,1911 


CRUM & FORSTER 
GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 


INSURANCE CO. 


OF NEW YORK 


sy 
12-31-11 


Empire City Fire Ins. Co., Ine. 1850 $1,149,468 


95-97-99 William Street, N. Y. City | nassau Fire Insurance Co.. Inc. 1852 840.81 


United States Fire Ins. Co., Inc. 1824 1,046.94 
Dutchess Fire Ins. Co., Ine. 1906 660.71 


(Where not locally represented) 


For New York City 
AACHEN & MUNICH FIRE INS. Co. 
ALLEMANNIA FIRE INS. CoO. 
JEFFERSON FIRE INS. CO 


$2,389,805.24 











| “STRONG AS THE STRONGEST” 


'; The Northern Assurance Co. 
(LTD., OF LONDON) 


ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $85, 000, 000 
Losses Paid in U. S, - $28,000,000 


EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 


UEEN 


in’. Co. of America, 
SEW YORK. 























Board of Fire Under- | 


D. E. MANASCO 


68 WILLIAM STREET 








SOUTHERN STATES 
FIRE INSURANCE CO. 
BIRMINGHAM, ALA. — SUMTER COGSWELL 


President Vice-Pres. and Manager 





JAMES W. DURBROW, General Agent 


For NEW JERSEY & PENNSYLVANIA 
NEW YORK, N. Y. 








‘OO WILLIAM STREET « « « - 


WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 
REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 


GEORGIA HOME INSURANGE CO., of Georgie. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSUPANCE CO., of Onie 


New York 








A RIT 


DS ALLS E25 LL 
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CAPITAL NOW $1,000,000. 
Directorate of Citizens, of Baltimore, 
Materially Strengthened Through 
Late Accessions. 





has 
This 


The Citizens Fire of Baltimore, 
increased its capital to $1,000,000. 


has all been subscribed and is rapidly 
peing paid in. This action will permil 
the company to make considerable ex 
pansion and plans are under way for 
further developing the company’s field 


of activity. 

Through the accession of additional 
directors chosen at a recent meeting, 
the board of the Citizens Fire, of Balti- 
has been materially strengthened, 


more 
and yuld result in greatly extending 
‘he business of the progressively- man- 


aged company. 

The board membership is now com- 
of the following named: William 
G. Baker. Jr., Van Lear Black, Robert 
(. Cole, Benjamin F,. Cator, Jr., T. Ed- 
ward Hambleton, H, C. Huffer, Jr., W. 
laden Lowndes, J. Barry Mahool, Wil- 
i _Matthai, Thomas O'Neill, H. A. 








r, ; ey Perry, Robert S. Shriver, 
Edwit Ww arfield, R. Lancaster Williams, 
Thomas A. Whelan, R, W. Alexander, 
all of Baltimore, and T. C. Bowling. H. 
B. Curtain, E. B. Chambers, D. D. 
(ibs W. A. Higgs, F. W. Mish 
Valton Miller, W. O. Norris, R. L. 
Withers, C. F. Wall. William F. Alex- 
ander, all of West Virginia. 

T officers of the Company are: 
President, R. W. Alexander; vice- 
presidents, William G. Baker, Jr., and 
4. N. Stewart; secretary, W. W. Alex- 
ander; assistant secretary, A. D. Legg; 


r, W. O. Norris; assistant treas 


er, W. L. Gibson. 


INDIANA FIRE MARSHAL. 

Appointee Under New 

Undertaker and Energetic 
Politician. 


Ralston’s selection for the 
marshalship, a post created 
law, is W. E. Long- 
Mr. Longley’s busi- 
undertaker, and he 


First Law 


G rnor 
Indiana fire 
und a recent State 
ey Noblesville. 

that of an 


dot ot appear to have any special 
qualities for the new duties he has as- 
sumed. He has long been an energetic 
politician and workel hard for the suc- 


( his party at the latest election. 


Jo W. Minor, Jr. and Roger W. 
Wallace, both of Indianapolis, have been 
ed first and second deputy fire 


respectively. 

FORM MUTUAL COMPANY. 
Three Giant Steamship Corporations 
Decide to Indemnify One An 
other for Marine Losses. 





proposed in the 
for on by the Hamburg-American, 
» International Mercantile Marine, 
Cunard Steamship companies, 
mutual insurance of their ves 
gainst the perils of the seas. 


\ arrangement 


tor ‘ 


To Cover on Large Line Problem. 
Eastern, Southern and 
We rn underwriters are arranging to 
meet in New York to consider the gen- 

al subject of large lines and broker- 
ige. The meeting will probably be 
held during the month of April. The 
same subject was referred by the Na- 
‘| Ageney Association to the Joint 
rence Committee, and a meeting 
between the companies and agents will 
hbably soon be held. 

Owing to the death of E. H. A. Cor- 
rea of the Home, Vice-President F. C. 
Bushwell of that company will serve as 
ember of the Conference Commit- 
the other members being Man- 
Henry W. Eaton of the Liverpool 
ondon and Globe, President Wil- 
lia B. Clark of the Aetna, President 
Henry Evans of the Continental, Pres:- 
cent R. Dale Benson of the Pennsyl- 


Committees of 





THE EASTERN UNDERWRITER 


vania and Manager Charles Lyman 
Case of the London Assurance. 

The agents serving on the commit- 
tee consist of C. H. Woodworth, Buf- 
falo, N. Y. (Chairman); A. W. Neale, 
Cleveland, Ohio; L. W. Childrey, Nor- 
folk, Va.; Geo. D. Markam, St. Louis, 
Mo.; and William Gilmour, Boston, 
Mass. 


ALBANY STAMPING OFFICE. 


T. ©, \Naulty Succeeds Arthur Birch 
enough, Resigned as District 
Secretary. 


Following the resignation of Arthur 
Birchenough, the Underwriters’ Asso 
ciation of ‘New York State, has ap 
pointed T. C. Naulty its district secre 
tary in charge of the Albany office. Mr. 
Naulty is an experienced man who has 
been identified with the association for 
several years and whose work has uni- 
formly been satisfactory. 





LICENSED IN PENNSYLVANIA 


Urbanie Fire, of Paris, Secures Admis- 
sion to Keystone State—Makes 
Agency Appointments. 


Having newly been admitted to Penn- 
sylvania, the Urbanie Fire, of Paris 
France, announces the appointment of 
Ridge, McNeill and Furlong. In Pitts 
burgh it will be represented by Albert C, 
Darragh and J. Rhodes Miller, the 
latter having an independent agency. 








Concludes to Rewrite on Pacific Coast. 


Pacific Coast underwriting circles are 
interested in the decision of the Boston 
Insurance Company of Boston, to re- 
sume writing fire business in the terri- 
tory, from which it withdrew in 1906. 
The company has been transacting auto- 
mobile insurance upon the West Coast 


for some little time and it now plans 
to open up its fire branch. The Boston 
is a strong, well managed institution, 
and will be a worthy addition to the 
fire offices now operating west of the 
Rocky Mountains. 

T. H. Williams Made Ass’t. Manager. 


George O, Hoadley, 
Francisco for the 


manager at San 
American of Newark 


and the Rochester German Under 
writers, has appointed Thomas H. 
Williams assistant manager. Mr. 


Williams is president of the Fire Unaer 
writers’ Association of the lacific. 


W.S. Lemmon with Fred S. James & Co. 





W. S. Lemmon will enter the service 
of Fred S. James & Co., New York 
office, on the first of April next. Mr. 
Lemmon was formerly connected 
the German American Insurance Co. as 


chief inspector and engineer and lat- 
terly has been with the Merchants’ 
Fire Assurance Co. at 


S. E. U. A. Annual Meeting. 


The annual meeting of the 
Eastern Underwriters Association will 
be held at Atlantic City May 21, at 
the Marlborougch-Blenheim. 


Obstacles were made to determine 
the market value of success. Remem- 
ber that when the tide is lowest, it is 
just at the point of turning. 
agent gives up the battle just as his 
prospect is trying to make up his mind 
to take out the policy, but does not 
know just what kind. Never be 
a bore, but learn how to hang on.— 
Commonwealth Comments. 





The Urbaine Fire Insurance Com- 
pany of Paris, France is now licensed 
to do business in the State of Missouri. 
Admission into Rhode Island has also 
been secured by the Company. 





with 


the home office. 


South | 


Many an} 


\ 





) 
COL. CUNNINGHAM’S’ EPIGRAMS. | 


President of Glens Falls Diffuses Some | 
Philosophical Flashes Apropos of 


Everything. 

The following are the latest epi- 
grams of the pnilosophical president 
of the Glens Falis, Col. J. L. Cunning- 
ham: 

“Real cultured people do not go| 
about reeking with culture 

“We may not be punished for our 


sins, but cannot escape being punished 
by them. 

“Whichever way the wind doth blow, 
some one is glad to have it so. 

“Travel is a great thing for bringing 
out what’s in a man—especially ocean 
travel. 

“Some think they are 
the stock market when 
being operated upon. 

“Some are a3 immune from brain 
trouble as a rag doll is from appendi- 
citis, and for the same reason. 

‘*Perseverance, wrote a_ general 
agent to a local, ‘is the backbone of the 
business, and this backbone must be} 
trained and exercised and brought to| 
the front.’ 

“An agent who is in the business as} 
a temporary makeshift better make 
the shift as soon and as permanent as| 
possible. 


operating in 
they are only 


“Fire insurance is one of the things 
which is valuable to have on hand, 
even if you never need its chief use. 


“The most fruitly limbs of some fam- 
ily trees are grafts. 

“Some are so learned in the 
as to make their ablest discussions 
difficult to understand. 

“Burning a candle at both ends is a 
poor way of making both ends meet 

“Promoters of insurance companies 
should bear in mind that there are cer 


business 


tain eugenic principles necessary to 
well-born corporations. 
“Companies come and companies go 


but promotions g« on forever. 


“Some nurse a hurt to their feelings 
like one with a sore throat keeps swal- 
lowing to be sure that the soreness 


continues, 

“If your cooking or heating appara- 
tus is insufficient to meet requirements 
without forcing, get rid of it and put in 


larger. It will cost you much less thar 
buying or building a new home, which 
overheating is likely to compel you to 
do. It will also save coal and dissatis 


faction.” 
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JOHN C. PAIGE CO. 


INSURANCE 
BOSTON, MASS. 


65 KILBY ST. 








‘‘The Leading Fire Insurance Company 
of America” 





CASH CAPITAL, $5,000,000.00 


WM. B. 


Vice-Presidents, 

HENRY E, REES 
Secretary, 

E. J. SLOAN 
ACT tant Secret 

E. 8. ALLEN GUY! 

RALPH B. IVES 


W. F. WHITTELSEY. Jr.., 


CLARK, President 


Marine 8 


A. N. WILLIAMS 


“BEARDSLEY 


retary 








THE LEADING FIRE COMPANY 
OF THE WORLD 






ROYAL 


COMPANY 
LIMITED 


[of Liverpool 








INSURANCE 


England. | 








THE YORKSHIR 


Insurance Company, Ltd. 


OF YORK, ENGLAND 


Established 1824 


The “YORKSHIRE” is the Oldest and Strongest of the I glish Fire ¢ 
tofore represented in the ted Stat 
FRANK & DuBOIS, U. 8. Managers whan B. BOYD, T 


Oo. FE. LANE, Superintendent of lida ies, SO Maiden Lane 
New York Life Insurance & Trust Co., U.S. Trustee, 52 Wall Street 
eat Og hn tp gS Met re K Manacer, San } 
{TH & SOUTH CAROLINA DEPARTMENT. H I * Manag “ 
SOUTHEASTERN DEPARTMENT, Darva s, Mar ers, A 


New Vork 








Calumet Insurance Company 
CHICAGO 








84 WILLIAM STREET $3 


T. A. DUFFEY 


INSURANCE 








Lines BOUND and WRITTEN in Excellent Companies 
throughout United States, Canada, 


NEW YORK 


Mexico and Cuba 
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MEETING OF NEW YORK MEN. 


(Continued from page 1.) 


He figures how he can best be of 
service to him. It is this service that 
marks the advance of true life insur- 
ance.” 

Mr. Sills recalled the change that 
has taken place in the business since 
he first put a rate book in his pocket 


17 years ago in Michigan. He said that 
when he went out looking for business, 
agent in and every com- 


every town 
pany was an enemy, but that now 


through the co-operative spirit fostered 
by the association work, competitors 
were ready to give encouragement and 
to lend a helping hand. One comparry 
its employ 


said it would not keep in 
any man who was not affiliated with an 
association. Mr. Sills said that last 
vear alone, because of better practices, 


pockets of regu- 


heretofore been 


$500,009 went into the 


lar agents, that had 
lost to them. 
John |. D. Bristol Talks Plain. 
The presence of John I. D. Bristol as 


evening 
among 


the 
considerabl« 


speakers of the 
speculation 


one ot 


caused 








those present as to what his subject 
could be at a gathering that had for its 
chief object renewed interest in the as- 
sociation and increased membership. 
Mr. Bristol withdrew from the local as- 
sociation many years ago and had not 
since taken part in its affairs until 
Monday's meeting Mr. Bristol’s repu- 
tation for haviag vigorous opinions and 
a vigorous wav of “speakin’ right out 
in meetin’” gave further zest to the ex- 
pectancy with which the diners waited 
his address He did not disappoint. 

Mr Bristol told a couple of good 
tories in characteristic manner that 

on his hearers at the outset, and then 
announced that he would take as his 
subject, Artic two of the association’s 
constitution, reading 

The ot ts of th sociation shall 

be to advance t interests of life in 
urance, ) é cial and friendly 
feeling among those engaged in the 
business of li! i! rance, to form a 
bond of union between its members for 
the purposes mut protection and 
to secure comformity t xisting laws 
affecting | insuran ind ti en 
forcement of me.” 

He recounted the incidents leading up 
to tl plit tl ) issociation, 
hen $ year mimitt of 
hich he y he planned to e1 
force the anti-rebate law ol ISS9 ind 
how after the committee had collected 
$600 from the companies in connection 
ith this proposed campaign, the as 
sociation by unanimou vote Tt inded 
very act of the committes 

Mr. Bristol then pictured the ne 
agent going t into th ield to-day 
After working on a case until it is all 
but closed, tl ne agent comes back 
on an appointisent only to find that th 
risk is written and that some fellow 
employe, a caslner, floorwalker, elevator 
man or janite has received the com- 
mission as acent He characterized 
these persons petty thi and the 
general agent ho accepted business 
under those onditions ’ “master 
thieve ; He aid that “part-tim ism 

as th bane of the busine and he 
left the distinct impression on his hear 
rs that, in his opinion, there was but 
little trend te ird improvement 

Mr. Bristol spoke of the difficulty ¢ 
obtaining t ed hat 
ise 1t was to ach the new agent th 
higher princip of the busi when 
very cashier und elevator man ild 
ct as agent He said part-timer 
as the barrier to life i irance educa 
tion to-day. Citing an instance, he read 
from the busi card of a barber, who 
in addition to Deing a “tonsorial artist” 
as agent of e insuran company 
With fin corn, Mr. Bristol turned to 
his audience 

Has tf come a) i he cr i 
Razors and Keservi Premiums and 


THr E\STERN 


Perfume; Dandruff and Dividends; 
Brokerage and Barber-ism!” 

As his final shot, Mr. Bristol said that 
the great principle and need to-day was: 
“Life Insurance Commissions for Life 
Insurance Men Only.” He closed amid 
a rousing round of applause. 

Henry J. Powell, of Louisville, Ky. 
well known to life insurance men as 
former presitent of the National Asso- 
ciation, made a great hit with the gath- 
ering in a snort enthusing address 
sprinkled with Southern stories—most- 
ly on himself. He got a quick response 


when he called for voluntary applica- 
tions for membership and soon the 


gathering had the appearance of an old 
time camp meeting with Parson Powell 
exhorting the erring brethren to come 
forward with the name on the dotted 
line. Application blanks were fluttering 
all about and with Lawrence Priddy, T. 
Reid Fell, Bernard R. Rose and a few 
others circulating among the tables, the 


final count showed 35 applications se- 
cured in less than that many minutes. 
The entire gain in membership in the 


association last year was 74 and that 
exceeded all previous records. 

There was a friendly contest between 
the New York Life and the Northwest- 
ern Mutual for the largest representa- 
tion at the meeting, the Northwestern 
Mutual being credited with about fifty 
and the New York Life pushing them 
hard. Bernard Rose marshaled the North- 











western forces and Lawrence Priddy 
the New York Life men aad all previous 
records were broken in each instance. 
The applications according to compa- 
nies were as follows: 
Northwestern Mutual .........cce00. 10 
DEN = I, PRMEES & Aaidiy coy dw whee arena eee 10 
PEE TUES sob co's. kG eden eseacewes 5 
New England Mutual .............. 4 
Germania Life se Che eRe cee 2 
Prudential D actadh sre asic Mael gi aacwh over’ 2 
John Hancock Mutual .............. 1 
National Life, Vermont ..........:.. 1 
MN 5a haa ae ic baie eee Wickes Sean 35 
There are some men who are not 
fitted to the life insurance business! Let 
me tell you who they are. They are 
the men who iack common sense and 
stick-to-it-iveness—that’s all—or,  put- 
ting it the other way very man who 
possesses common sense and stick-to 
it-iveness can, and will, succeed in this 
business if he takes hold of it! That’s 
another wonderful fact! Did it ever 
strike you just that way before? Any 
man who has common sense and stick- 
to-it-iveness will succeed in the life in- 
surance busine There may be a dif- 
ference in the degree of success which 
rewards the efforts of various men who 
have these necessary qualifications, but 


they're all able to make anywhere from 


a living to something better than that 
out of the greatest business in the 
world!”—-R. J. Mix, New York city, 
manager of the Prudential. 

‘Heretofore the experience of the 
business has been that insurance can- 
not be sold over the counter. In other 


words, it is a business that requires 
urging and more solicitation than any 
other kind of business; and whether 
the attraction of cheaper insurance 
ill do away with the necessity tor 
solicitation has vet to be tried out in 
practice. Heretofore, wherever tried, 
has proved a failure Assuming, 
however, that in this particular it will 
prove a success, and assuming that the 
State will charge for the cost of main- 
tenance and management, and that 
the only reduction in cost will be dis- 
pensing with commissions, I believe 
hat the private companies, with their 
der opportunities for investment and 
ister aggregate of policyholders to 
distribute the expenses of manage- 
ent, will, notwithstanding all this, be 


able to furnish insurance cheaper than 
the President Cochran, Pacific 


Mutual 


slate 


Life. 


GIVES FINE TALK TO PUPILS. 

(Continued from page 2.) 
equalling the assets of the life insur- 
ance companies in this country. The 
annual income of the life insurance 
companies last year was over $836,000,- 
000, one-half of this amount is spent 
for candy each year in the United 
States, which is more money than the 
Federal Government collects each year, 
exclusive of the post office department, 
which is not considered a revenue pro- 
ducer. The companies paid out last 
year $579,000,000 and stiill had on re 
serve for the security of policyholders 
$3,645,000,000, and surplus in addition 
of over a half billion. Over two bil-} 
lions of new insurance was written last 
year, making the total amount in force 
over 18 billions. The business of life 
insurance has doubled in nearly every 
department in the last eight years and 
grows stronger and stronger with the 
increase. 

“Life insurance is now 
the National Government, 
and strength. All branches 
ance combined exceed every financial 
activity, except that of the combined 
railroads. The people to-day have more 
money saved up in insurance companies | 
than they put in all of the savings 
banks in the United States. There 
are 

9 million savings bank depositors 

7 million persons owning homes 

1'4 million corporation stockholders 

2 million building and loan stock- 

holders 
making in all about 20 millions, while | 
the policyholders in this country num | 
ber about 28 millions. 

“This high school represents a great 


both in size 
of insur- 





life insurance company. The teachers 
are the officers and you students are} 
the policyholders, giving yearly the) 
best you have to cultivate and store} 


your minds for future life and events. 

“Two Richmond boys lived very near 
one another and played together. Their | 
fathers were in business and had about 
equal incomes. The families lived very 
comfortably and the boys had some of 


the luxuries of life. Finally both 
fathers died and it was found that one 
had a large lite insurance policy and 


his son to-day is at the university re- 
ceiving a fine education and the mother 


and sisters are living at home in ease 
and comfort. The other father had no 
life insurance, and his boy to-day is 
working in one of the factories strug- 


gling hard to support his mother and 
sisters. The sime opportunity to take 
insurance came to both of those fathers, 
but one was indifferent and the other 
acted. A decision of a moment some- 
times changes the conditions for a life 
time. 

“Forty of th best universities to-day 
are teaching life insurance, and most 
of the men who are taking agencies 
to-day, are college bred men. The busi- 
ness world now looks upon insurance 
as next to the highest profession in the 
land. The time is not very far distant, 
if it is not already here, when the life 
insurance representative will be spoken 
of the man in the working gentle- 
man’s profession 

“Your happiness and rewards in this 
life will not depend upon what you are 


as 


able to get out of life, but upon what 
you are able to put into it. Your ser- 
vice to others is what counts.” | 


April, 3, 1913. 


WESTERN 
ASSURANCE CO. 


of Toronto, Canada 











UNITED STATES BRANCH 
January 1, 1913 


Rnb inemisecsudiantaseauaeual $2,464,562.05 
Surplus in U. 1,018,318.63 





HON. GEO. A. COX, President 
W. R. BROOK, Vice-President 
W. B. MEIKLE, Gen. Manager 





1853 1912 


SIXTIETH YEAR 


a parity with| FARMERS’ 


FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 


Assets, Dec. 31-1911........ $1,120, 133.97 
a ee ere 557, 492.39 


| W. H. MILLER, president 


A. S. McCONKEY, 


Secretary and Treasurer 








The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police lelegraphs for 
Municipal and Private Plants 
OVER 1500 PLANTS IN ACTUAL SERVICE 
EXECUTIVE OFFICE 
30 Vesey Street, New York 


AGENCIES 


178 Devonshire Street, 
038 Monadnock Building, 
1 

801 


Boston, Mass. 
u Chicago, Ill. 
9 Traction Buiiding, Cincinnati, O. 
Wabash Building. ttsbureg, Pa. 
709 Dwight Building, ity, Mo. 
915 Postal Building. San Francisco, Oal. 
304 Central Building, Seattle, Wash. 
Utica Fire Alarm Telegraph Oo., 
: tica, N. Y. 
The Northern Electric & Mig. Co., a 
; Montreal, Can. 
General Fire Appliances Co., ¥ 
- Johannesburg, South Africa 
Colonial Trading Oo., Ancon; 
Canal Zone, Panama 
F. P .Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 








TWO HUNDRED AND THIRD YEAR 


SoON 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 











HUDSON UNDERWRITERS 


AGENCY OF THE 


LUMBER INSURANCE COMPANY OF NEW YORK 
CAPITAL $400,000 





84 WILLIAM STREET 





NEW YORH 
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CASUALTY AND > 


SURETY HAPPENINGS 





BMPIRE STATE SURETY MIX-UP 


OVER LIABILITY POLICYHOLDERS. 








They Must Defend All Litigation 
Themselves, Says New York In- 
surance Department. 





Former liability policyholders of the 
Empire State Surety Company, against 
whom claims which were covered under 
such policies have been in litigation, 
have recently been notified by the New 
York Insurance Department, now liqui- 
dating the Empire State Surety Com- 
pany, that they must employ their own 
attorneys and defend such cases them- 


selves. This action wil] result in fore 
ing such policyholders to secure new 
attorneys in the cases and, when the 
same are finally disposed of by the 
courts, to present claims for judgments 
if they have been compelled to pay any, 
plus the cost of litigation, to the re- 
ceiver for. the Empire State Surety 
Company. 

Under this method of procedure 


former policyholders who supposed they 
we amply protected will be put to the 


troubie of defending suits and paying 
any judgments, with the only prospect 
of recovery the filing of their claims 


for reimbursement with the receiver to 
go in With the general creditors of the 


company. Should even any one case 
be continued in litigation for a long 


time it would tend to tie up the settle- 
ment of the company’s affairs until it 
was determined. 





FORM NEW GENERAL AGENCY. 
Marshall & Phillips Appointed by 
Fidelity & Deposit, Covering 
New York been 


Phillips, 
accident 


( manager of the 
and health de- 
partment of the Casualty Company. of 
America, has resigned as of April 30. 
Mr. Phillips will join with Herbert Mar- 


orge L. 
city personal 


shi also formerly with the Casualty 
of America in a similar capacity, in 
the formaittion of the firm of Marshall 
& Phillips, who will act as general 
agents of the Fidelity & Deposit Com- 
pany of Maryland for the State of New. 
York The new general agency firm 
will write personal accident and health, 
burglary and liability insurance in their 
territory and will report to the New 
York branch office of the Fidelity & 
Deposit. 


both members of the new firm have 
had wide experience in casualty insur- 
ance Mr. Phillips commenced in 1892, 
with the Great Eastern Casualty Com- 
pany, and in 1902 joined the staff of 
the Fidelity & Casualty Company. He 
remained with that company ten years, 
and in October, 1911, went with the 
Casualty Company of America as agency 


representative, which position he re- 
tained until November, 1912, when he 
became manager of its city department. 

Object to Bonding Bill. 








Representatives of the Commercial 
xchange of Philadelphia, will go to 
Harrisburg and protest against the en- 
aciment by the Legislature of the Dill 
now before it requiring all commission 
merchants handling agricultural produce 
to file a bond for $5,000 each. 





\fter severai years successful man- 
agement of the Atlanta, (Ga.) claim de- 
partment of the Ocean Accident & Guar- 


antee Corp., C. B. Atkins and G. E. 
\tkins annource their resignation ef- 
fective April Ist, in order to devote 
their entire time to the business of the 
Atkins Adjusting Agency, making a 
specialty of handling accident and lia- 





bility claims for companies only. Fay 
F. Wood, formerly in charge of the 
Ocean’s claim department at Syracuse, 
N. Y., will have charge of the Atlanta 
claim department. Mr. Wood has had 
a wide experience in handling liability 
claims and his appointment to the At- 
lanta office is a well merited recogni- 
tion of his abilities as a claim examiner. 





WRITES BIG CONTRACT BOND. 





Massachusetts Bonding Lands Bond 
Covering ‘National Biscuit Building 
on Contract of $1,500,000. 

The Massachusetts Bonding & Insur 
ance Company hag written the contract 
bond covering the erection of the new 
building of the National Biscuit Com- 
pany at Fifteenth and Sixteenth streets, 
between Tenth avenue and Marginal 
street. The contract price is $1,500,000, 
and the penalty of the bond is for $372 
000. The Massachusetts Bonding also 
wrote the contract bond covering the 
erection of the power and switch house 
of the Commonwealth-Edison Company, 
to be built at Chicago, by the Thompson- 
Starret Company. The contract price 

on this will be $937,000. 








CAN’T PAY ANY DIVIDENDS. 





Condition of Liability Business in 
America Given As Cause of 
London Guarantee’s Action. 





Dispatches from London say that the 
directors of the London Guarantee and 
Accident have again passed the divi- 


dend, the reasun given being that con- 
ditions in the liability business in 
America, where claims have increased 


enormously, have rendered it inadvisable 
to make a dividend disbursement at 
this time. A large sum has been added | 
to the reserve against outstanding | 
claims, having been transferred from 
the reserve fund. The London Guar- 
antee firmly paid 60 per cent. 
dends. 


L. W. REINHARD MADE MANAGER. 





Commercial Casualty Opens Brooklyn 
Office to Take Care of Increasing 
Business. 





The Commercial Casualty, of Newark. 
has opened an office in Brooklyn to 
take care of its rapidly-increasing busi 
ness in that borough and General Man 
ager Harry C. Mitchell has appointed 
L. W. Reinhard as manager at that 
office, which is located in the Real 
Estate Exchange building, 189 Montague 
street. Mr. Reinhard was formerly 
special agent for the Commercial Casu 
alty for Brooklyn and Long Island. 





COMMONWEALTH ELECTION HELD. 








| 
| 


divi- | 


| 
| 


Fort Worth Company Adds to Its} 


Official Familty—President Schar- 
bauer Re-Elected. 





At the annual meeting of the Com- 
monwealth Bonding & Casualty Co. of 
Fort Worth, Texas, President John} 


Saunders was elected vice-president. C. | 


D. Hill becomes secretary and general 
manager and b. F. Allen, Jr., assistant 
secretary and_ treasurer. James A. 
Blainey, who was superintendent of 
agents was made executive superin- 
tendent under Secretary and General 
Manager Hill. 





Capital All Paid In. 

The increase in capital recently pro 
vided for by the stockhoklers of the 
Commercial Casualty Insurance Co., of 
Newark, has all been paid in and the 
company now has cash capital of $375,- 
000 and surplus of $223,000. 
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AMERICAN FIDELITY COMPANY 


MONTPELIER, VERMONT 


OFFICERS 
James W. Brock, resident H. W. Kemp, Secre/ary 
STATEMENT, JANUARY 31, 
ASSETS 
$1,800,000 Municipal Bo 


Ralph B. Denny, 77easurer 
1913 
LIABILITIES 
$1,767,430.00 $750,000 00 


nds Capital 


Due from Agents (not including egal Reserve 661 545.92 
premiums written prior to | Loss Reserve $20.979.17 
November 1, 1912) $59,845.21 | Commissions, 104,242.56 

Accrued Interest 17,486.19 | Accrued Taxes... 36,983.82 

Cash in Banks and Office 11,227.49 | Estimated Unpaid Expenses, 2,500.00 

Surplus 149,737.42 
$2,155,988.89 $2,155,988 89 
FIDELITY AND SURE ae BON DS 
LIABILITY INSURAN 
PERSONAL AC IDENT AND HEALTH INSI BOROE 
BURGLARY, THEFT AND LARCENY INSURAN 


$300,000.00 Deposited with Insurance Departments for the Benefit 3 all Policy Holders 








WHILDEN & HANCOCK 


MANAGERS 
95 William Street - - - 


Pacific Mutual Life Insurance Company 
For New Jersey 


NEW YORK 


Pacific Mutual Indemnity Company (Accident and Health Dept. 
For New York 


General Brokerage Business- 


All Branches 





WILLIAM G, WHILDEN, Presic 


ANIEL T. WALDEN GhORGH 
e- President Vice-Pres 


AUSTIN F. HANCOCK D 
Vice-President V 


M. A. DINNEEN, Treas 








Surplus 
$300,000 


Capital 
$300,000 





FORT WORTH, TEXAS 


General Offices: 








FRANKFORT GEN BRAL, 
INSURANCE CO. 


of Frankfort-On-The-Main, Germany 
ESTABLISHED 1865 
Department, 123-133 William St., New York, N. Y. 
RrewarRD DELAFIELD, Pres. of National Park Bank 
Ernst THALMANN, of Laden bare. eee ) 


STUYVESANT Fisu, 52 We *t, New Y« 
C. H. FRANKLIN, U. 8. Mgr. and Atto rey INO +7 SMITH, See: U 


INSURANCES TRANSACTED 


THE 


United States 
TRUSTEES: 


>] Stree 


8. Branch 


LIABILITY— Burglary 
Employers General Vessel Owners Workmen's Collective 
Public Landlords Contingent Individual Accident & Health 
Teams Elevator Druggists & Physicians Industrial Accident & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 








WE ISSUE SURETY BONDS 


Be a “Bond Man.” 
able representatives in all uncovered territory and will make you a desirable proposition uw you 
Write for our Prospectus. 


You can increase your income by soliciting surety bonds. We want 


are the right man. 
Che Title Guaranty and Surety Company 


Home Office: SCRANTON, PENNA. 
Capital and Surplus OVER ONE AND ONE-HALF MILLIONS 











Net Surplus and Capital - - $509,061.57 
Income 1910 - - - - 1,151,826.28 


WILL AID GOOD MEN IN 
ESTABLISHING AGENCIES 


Best Policies. Largest Commissions or Profit Sharing Contract 


A. E. FORREST, Vice-Pres. and Secy., 
CHICAGO 
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SUICIDE NOT AN ACCIDENT. 





Missouri Measure Forcing Casualty 
Companies to Pay When Assured 
Ended His Own Life, Killed. 





Death by suicide is no longer con 
sidered an accident in Missouri, the 
absurd law so declaring it, having been 
repealed at the recently-concluded ses- 
sion of the State Legislature. 

When the measure was first pro- 
posed some years ago, casualty under- 
writers opposed its passage vigorously, 
but their opposition only served tuo 
stimulate the champions of the bill to 
still greater activity, and their views 
were accepted by the majority of the 
legislators, Year after year an effort 
to repeal the statute has been made, 
but without success until the present 
time. 

R. J. HILLAS DINES EXCUTIVES. 
Liability Outlook Informally Discussed 
by Company Heads—May Have 
Important Bearing. 





Robert J. Hillas, president of the 
Fidelity & Casualty Co. gave a dinner 
Wednesday evening to the executive 
officers of other casualty companies. 
It is understood that the present out- 
look in the liability field was infor- 
mally discussed and it is thought that 
what transpired at the meeting may 
have an important bearing on the 
policy of the companies. 

The getting together of the execu- 
tives will also, it is expected, have a 
harmonizing effect on’ the members of 
the Workmen’s Compensation Bureau. 
A meeting of the Bureau will be held 
to-day and many rumors are going 
around the street that a crisis may de- 
velop owing to the threatened with- 
drawal of one or two companies. 


TO EXCHANGE EXPERIENCE. 





Casualty Underwriters Find Business 
Outlook Good with but Few 
Exceptions. 

A meeting of the Casualty Insurance 
Exhange of New York was held this 
week for the purpose of interchanging 
experience as to March business in the 
Exchange terrifory. The general tenor 
the facts submitted indicated that 
the volume of business was as good or 
better than had been expected under 
the changed commission rates. Only 
yne or two companies expressed dis- 
satisfaction and it was agreed that it 
is vet too early to form conclusions 
the working out of the situaticn 
Another meeting will be held next 


week 


is to 


Nebraska Compensation Bill Killed 


Although the commission appointed 
by the Legislature of 1911 had spent 
two years studying workmen’s com 
pensation and had reported in favor of 
such law, although not agreeing as to 
details, and despite the fact that the 
Democratic State platform pledged the 
party to enact a law of this kind, the 
House, after a day spent debating the 
sub-committee’s workmen's compensa- 
tion and employers’ liability bill, with 
opponents of the bill apparently in the 
majority, killed the measure as far as 
this session is concerned. 








For the Protection of Golfers. 

For an annual premium of $4 the 
London Guarantee & Accident Com 
pany issues a golfer’s liability policy, 
with limits of $5,000 and $19,000, pro 
tecting the holder from injuries that he 
may accidently cause others while at 





play on the links 


Inder an amendment to the employ 
ers’ liability law, which passed the New 
Jersey enate some days ago, farm 
laborers and domestic servants are ex- 
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Equitable Accident Company. 


Best monthly contract on the market. Most loyal Home Office 
support by the Company that works with you. Twenty-one years’ 
clean record. District Managers and local agents wanted in 


New Jersey. Wm. H. JONES, General Manager 
161 DEVONSHIRE ST., Boston, Mass. 








The Fidelity and Casualty Company of New York 


92 Liberty Street, New York, N. Y. 
Annual Statement, December 31, 1912 


REE ETE ek eee OMT $11, 148,389.89 
Capital and Surplus........... 3,281,284.04 
Losses paid to December 31,1912 40,596,818.01 


This Company issues contracts as follows: 
Fidelity Bonds; Surety Bonds; Burglary, Larceny, and Theft; Plate Glass; 
Steam-Boiler; Fly-Wheel; Employers’, Public, Teams, Automobile, Physicians’, 
Druggists’, Elevator, and General Liabilty; Accident; Health; Disability; 
Workmen’s Collective; Workmen’s Compensation. 








C. A. CRAIG, President 


The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


W, R. WILLS, Vice-Pres. C. R. CLEMENTS, Sec, & Treas. 


Industrial, Life, Health and Accident Insurance 
in ONE policy 








Southwestern Casualty 
Insurance Company 
SAN ANTONIO, TEXAS 
Capital & Surplus . . ‘ $290,000.00 


President, HOMER EADS 
Vice-President M. T. COGLEY 


Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 








NEW ENGLAND 
CASUALTY CO. 


ae Incorporated under Massachusetts Laws 

ee tps Fidelity and Surety Bonds, Burglary and 

Theft, Accident and Health Insurance 
Liability and Automobile Property Damage 

Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 














cluded from the provisions of the act. 





Prudential Casualty Su. 


HOME OFFICE 
INDIANAPOLIS 





| Strictly a Casualty Company | 





LINES WRITTEN 


AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 
EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 
WORKMEN'S COLLECTIVE - - - - WORKMEN’S COMPENSATION 
GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 
AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 

PLATE GLASS \ 











BUSINESS NOT ALL “VELVET” 


HAZARD IN SOLVENCY OF BANKS. 








Fidelity & Casualty Points Out Experi. 
ence on Dispository Bonds—Rates 
Long Inadequate. 





For several years the rate charged 
by surety companies for guaranteeing 
the solvency of banks—for that is 
really what is done when depository 
bonds are issued, says the Fidelity & 
Casualty Co., has been five dollars 
per thousand dollars per annum. This 
rate has deen much criticised by bank- 
ers as excessive, and many attempts 
have been made to effect a reduction. 
The price, however, has been main- 
tained by the bonding companies with 
steel-rail consistency. We ourselves re- 
gard the rate as a fair one under al] 
the circumstances and from the broad 
viewpoint of a term of years covering 
depressed and panic, as well as roseate, 
conditions. 

A recent banking event in the Middle 
West occasions and gives point to these 
remarks. Out of a clear sky there, 
and with not a single premonitory 
rumble (so far as the general public 
was concerned at all events), a flash 
of confessed insolvency annihilated a 
large national bank. The bank was 
supposed to have intact a capital of 
one million dollars and a surplus even 
larger. This capital and surplus was 
wiped out, and in addition the stock- 
holders have been assessed to the full 
limit of the law, or one hundred per 
cent. So closely guarded was the 
secret of ithe bank’s real condition, 
even among local investors, that a short 
time before the collapse, the stock of 
the bank scld for $259 a share, so that 
an investor who had bought one 
hundred shares, say, on that basis 
would have been obliged a month later 
to charge off his fancied assets of 
$25,000, and to debit himself in place 
of it with an immediate and inescap- 
able liability of $10,000. 

Instances of this kind are rare in 
our banking experience, and we believe 
that they wiil become rarer still; but 
depository underwriters for a_ long 
time to come wiil have to count upon 
such contingencies and to accumulate 
loss funds accordingly. 





Federal Treasurer Bonden for $150,000. 

Immediately upon assuming his post 
as Treasurer of the United States, 
former Governor John Burke, of North 
Carolina filed a bond for $150,000, guar- 
anteeing the safety of the vast funds 
entrusted to his keeping. The indem- 
nity was supplied by the United States 
Fidelity Guaranty Company, of Balti- 
more. 

While the total of the treasury’s funds 
will run nearly a thousand times the 
amount of Governor Burke’s bond, all 
the other treasury officials who share 
with him the care of the money are 
bonded and the aggregate security bears 
a much larger proportion toward the 
total funds. Besides, the largest loss 
for which a treasurer was ever held re- 
sponsible was $600, the contents of a 
sack stolen by a laborer some years ago. 








Hartford Indemnity Co. 





A bill has passed the Connecticut 
House for the incorporation of the 
Hartford Indemnity & Accident Com- 
pany. The incorporators are James J. 
Goodwin, Theodore Lyman, George 
Roberts, William C. Skinner, Meigs H. 
Whapes, Charles E. Chase, Richard M. 
Bissell and Henry S. Robinson. The 
company may start in business with 
$500,000 capital, which may be in- 
creased upwards to $2,000,000. The 
charter is void unless the company or- 
ganizes by January 1, 1915. 
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‘SPECIAL TALKS WITH LOCAL AGENTS 


Much unwarranted 
criticism has been di- 
rected against insur- 
ance companies be- 


Litigation 
Caused by Lack 
of Knowledge. 


cause they, from 
time to time, are sued on claims for 
loss. Most of such criticism is due 


to ignorance of the real situation and 
to lack of knowledge of the funda- 


mental principles of insurance, says 
Henry C. Walters, general counsel for 
the National Casualty Co. Health 
and accident insurance policies provide 
indemnity against certain indemnity 
losses, the amount of indemnity being 
specifically set forth in the policy. 
Health and accident insurance, like all 
insiirance, is based on the law of aver- 
age, as determined from experience 
The premium charged is large or 


l as the policy is broad and liberal 


or restricted in %&s terms. If the 
premium is small, the hazard and in- 
demnity must be limited. The prin- 
Ci] is i€entical with that which gives 
a y rate of premium for fire insur 
ance on a fireproof building, and a high 


ra'e on a fire-trap. The benefits prom 


ised are always in proportion to the 
rate charged and the risk carried, and 
claims Which are not within the terms 
of the policy cannot be paid, nor ‘those 
within its terms overpaid, and the Com 
pany long remain solvent. 

‘very health and accident policy is 
ssued in reliance upon representations 
of e insured as to his health, occu- 

yn and habits Every such policy 
imposes duties on the insured, in addi 


tion to the payment of premium, such 
as furnishing prompt notice and proofs 





of loss. Ignorance and carelessness 
W reference to these requirements 
are most productive causes of litiga 
tio A false representation in the ap 
plication ignorantly made, is as in- 
jurious to the Company as though wil 
fu made, Requirements as to the 
notice and proofs of loss are the Com- 
pany’s protection against fraud, and it 
insist upon compliance therewith 
Uniform experience of all companies 
has demonstrated that the only safe 
guard against fraudulent claims is in 
sistence upon prompt notice so that 
estigation ean be made while the 
facts are fresh in the mind and wit 
nesses available, and to this end most 
companies have placed a penalty of 
forfeiture of all but one-fifth indemnity 
for failure to comply with the policy 
rovisions as to notice After loss 
occurs and the insured or his bene 
fi finds that he has neglected, 
through ignorance, to comply with 
these important and reasonable re 
quirements, a rush is made to an at 


ney’s office and suit started to com 
pel the insurance company to pay a 
claim which had been forfeited, in 
whole, or in part, by the ignorance ani 
neglect of the insured. 

If policyholders would read thei 
policy contracts, and master tbe duties 





required to be performed by them in 
the event of loss, a large percentage 
of litigation on policy claims would 
be avoided. The local agent can do 
much for the Company in preventing 
litigation, and for the insured in pre 
venting forfeiture of claims, by care 
ful instruction to the insured as to his 
duties under the policy contract when 
the poliey is issued 
* * * 
When soliciting, our 
Carrying agents are quite often 
Risks told “I will carry my risk 
Personally. myself.” This is all very 
well so long as no dis 
ability oceurs, but sickness and acci 
dent cause very serious inroads on 
vour savings or large bills are incurred 
Which require months and sometimes 
years to pay. A man cannot so well 


afford to risk insuring himself as he 
can to pay the small premium charced 
each month to have a reputable stoc< 
company insure him. If.the company 
has a number of thousands of people 
insured end one of them is disabled 
a long time, the others are constantly 
contributing; but if there is simply one 





person and he is disabled for month: 
it means very serious loss and hard 
ship to him, No man can afford to 
carry his own risk when it costs so 


little to secure a Federal policy, than 
which there is no better on the market. 
Deplorable results usually follow where 
the wage earner is disabled and the in 
come is cut off. Instead of being able 
to live on the usual scale and meet the 


ordinary living expenses as they are 
incurred, the wage earner finds his 
salary has ceased and his expenses 
have materially increased. There is 


nothing most more costly than physi 
cians, nurses and medicine. It is un 
wise to risk the embarrassment which 
comes to people who are so unwise as 
fail to provide for the future. It 
nothing to learn through our agent o1 
direct from the home office regarding 
the liberal policy we issue for $1 per 
month premium. Of course, larger in 
demnity may be taken by paying in 
creased premium. Women need this 
protection as much as mgn. If you ai 
not already insured, investigate ou! 
offering at once.—Federal Casualty Co 


* * * 


costs 


Some agents are in- 
cined to be pessimistic 
regarding the outlook 
for increasing business 
in casualty and surety 
they point to the movement 
for State insurance as an indication 
The best informed among underwriters 
are of the, opinion that the develop 
ment of casualty insurance has bee! 
just begun, In a recent issue, the “Co 
Ordinator,” published by the Massa 
chusetts Bonding, says: 

“Do you realize the aln limit- 
less opportunities which some of the 
lines, and the great possibilities which 
all of the various lines of insurance 
offer to you? If not, a little study ana 
research in this direction will be both 
instructive and valuable. The demand 
for corporate fidelity and surety bonds 
is now almost universal The great 
bugbear of personal surety. with which 
all companies have had to contend 
since corporate surety became an es 
tablished fact. is being gradually 
eliminated and the and facility 
with which personal bonds have been 
secured in the past no longer exists, 
so that the time is ripe for a vigorous 
campaign in this line. An agent should 
not only follow closely all court pro- 
ceedings. but cultivate a personal ac 
quaintance with every lawyer, with 
vhom nearly all judicial bonds origi 
nate, in his vicinity. f this cannot he 
done by personal visits, do it by letter 
or advertising matter; let them know 
that you are in the surety business 
and can serve them promptly; keep 
the name of the company constantly 
before them. The same course should 
be pursued with corporations, manufac 
turers, banks and trust companies. 
contractors and officials, both public 
and private, all of whom require bonds. 
There are also many other 
from which surety business 
derived, such, for instance, as munici- 
pal license or permits bonds, for the 
conducting of certain lines of business, 
which are innumerable in variety and 
purpose—Internal Revenue or Custom 
House, fraternal orders, associations 
clubs, ete. The handling of such busi 
ness seldom requires much of the 
agent, and while some of the premiums 


Opportunities 
Limitless 
in All Lines. 


lines and 


10st 


ease 


sources 
may be 


are small, in the aggregate they form 
an important source of revenue to the 


agent of the company. Let prospective 


patrons know that you are offering 
them full value for their money, name- 
Iv, protection that protects; ascertain 


the expirations of all bonds or policies 
which come to your notice, make a 


record of same, and solicit the “renew- 
als at least thirty days prior to that 
date 


‘The possibilities offered in the field 
of liability and accident and health in- 
surance, being second only to life in- 
surance, are so great that it seems al- 
most unnecessary to direct attention to 
them or to point out to an agent that 


the demand is so great that such 
is to had in smallest towns as 
well as the more pepulous cities 

“The field of burg:ary or theft insur- 
ance is also a broad one and constantly 
extending, as the need of this class of 


busi- | 


ness be 


insurance igs becoming more generally 
recognized. The possibilities offered 
to the agent by the growing demands 


of banks, mercantile and manufactur- 





ing concerns, and private residents. for 
protection from seizure by force or dis- 
honesty, should induce you to devote 
special attention to this branch of the 
business.” 

Every time you fail to induce a man 
to buy a policy or bond, leave him with 
a smile, but go out and sit down for a 
serious think by yourselt Find the 
cause of your failure before you risk 
another prospec If the fault was 
our own, correct it, then forge! the 
failure, but hang on to the lesson which 
it taught—Commonwealth Comments 





CHARLES W. FOULKE 
S. E. Cor. Walnut and Fourth Sts. 
* PHILADELPHIA 


Claims Investigated and Adjusted 


and Corporations 


for 


Insurance Companies 




















af few Vork 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 


80 Maiden Lane, New York 








GEORGE /]. KUEBLER 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law 

on Matters of 


INSURANCE 


a Specialty 


in any State 


-: + References on Application -:-:- 


Suite 720-29 So. LaSalle St. Chicago, Ill, 


TELEPHONES: Randolph 6816 and 6817 





nking at at 





Communicate With the 
ir wi 


LL pAY YOU TO 


Manager of Our 
bo 


MASSACHUSETTS BONDING & INSURANCE CoO. 


DON'T BE MISLED 


Rage gg 


HEALTH and 
UIPPED NSURANCI 


ACCIDENT BUSINESS 


FULLY kh OFFICI 


INDUSTRIAL POLI: IFS ARF SOT POR INDUSTRIAL WORKERS ALONE 


THEY ARE FOR tHE PROSPECT WHO IS UNWILLING TO IN 
VEST A LUMP SUM IN HEALTH AND ACCIDENT INSUKANCI 

THEY FIND A READY SALF ar I NISH PROTECTION JUST 
WHERE IT IS NEEDED 

IT WILL PAY ANY AGENT TO PUT A SOLIGITOR AT WORK EX 
CLUSIVELY ON THIS CLASS OF BUSINESS 
THE MASSACHUSETTS BONDING and INSURANCE CO.,, ts 
the LARGEST and STRONGEST COMPANY WRITING THIS FORM OF 
INSURANCE. IT CAN TELL YOU HOW TO MAKE MONEY OUT OF TN 
DUSTRIAL or SEMI-COMMERCIAL BUSLNESS 


Industrial Department 
BUSINESS WITH THI 


77-85 STATE STREET BOSTON, MASS 
rJ. FALVES. President 
FIDELITY andsStURETY BONDs. BURGLAKY INSURANCE LIABILITY 
VORKMEN'S COMPENSATION, ALTOMOBILE,. HEALTH 
ACCIDENT, and PLATE GLASS INSURANC!I 








WE WRITE. 


Capital 
$2,000,000 
ORGANIZED, 1890 


NEW YORK CASUALTY OFFICE, 84 William Street 
Phone: John 2432 


ik. “EF, & D.” GUARANTEE ii?8= 


| Fidelity and Surety, Accident and Health, 
| Burglary, Plate Glass, 


Total Assets 
$8,615,533.41 


HOME OFFICE: BALTIMORE 


Fidelity and Deposit Co. QE MARYLAND 


EDWIN WARFIELD, President 
We Do Business 


Liability, Auto’ 


Surplus to Policy-holders 
$4,837,505.91 





Everywhere 
NEW YORK SURETY OFFICE, 2 Rector Street 
Phone: Rector 2000 








Home Office, 


DANIEL D, WHITNEY, Vice-Pres. 


PLATE GLASS 
PERSONAL aPossass 
A’ HEALT 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
47 CEDAR STREET 
Chartered 1874 


POLICIES 


President 
ALONZO G. BROOKS, 
AGENTS WANTED 


Asea’t Sec 





—_™ 





HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


OF LONDON 








Fstabliched 1869. 


London Guarantee & Accident Co., Ltd. 


THE SIGN OF GOOD CASUALTY INSURANCE 


F. J. WALTERS 


Resident Manager 
5S JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


“Resident Managers 
New England 


ENGLAND 











20 


THE EASTERN UNDERWRITER 





April, 3, 1913. 














INSURANCE COMPANY OF NORTH AMERICA 
PHILADELPHIA, PA. 


MARINE 


AND INLAND TRANS- 
PORTATION, MOTOR 
BOAT, TOURIST 
FLOATER,AUTO- 
MOBILE FLOATER, 
PARCEL POST 


’ LOSSES PAID SINCE 


ORGANIZATION 
$154,461,000. 


FIRE 


AND TORNADO 
RENT, LEASE, USE 
AND OCCUPANCY 


CAPITAL - $4,000,000 na 9 
ASSETS - $16,953,773 fig 
LIABILITIES - $8,649,873 


NET - SURPLUS $4,000,000. 
SURPLUS TO POLICY HOLDERS $8,303,900. 


EUGENE L. ELLISON President 
T. HOWARD WRIGHT, Sec’y and Treas. 
SHELDON CATLIN, Ass’t. Secretary 












BENJAMIN RUSH, Vice-President 
JOHN O. PLATT, 2nd Vice-President 








SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 


Licensed in I}linois 


Capacity, $100,000 Single Risk 
Immediate Binders: 
10 per cent Commission to Brokers 


MARSH & McLENNAN 

INSURANCE EXCHANGE 
CHICAGO, ILL. 

Minneapolis Duluth 


New York Chicago 








WHAT YOU DESIRE IS COMING TO YOU 


No ‘‘ifs’’ ‘‘ands’’ or ‘‘buts’”’ the 


GREAT EASTERN ULTRAS 
NEW ORDINARY ACCIDENT AND HEALTH 
INSURANCE CONTRACTS ARE WHAT YOU 
DESIRE AND WHAT YOU: CAN SELL 

GET NEXT! 


GREAT EASTERN CASUALTY COMPANY 


55 JOHN ST., NEW YORK 

















THERE IS ALWAYS ROOM AT THE TOP 

COME WITH US 
AND IT WON’T 
‘BE SO HARD TO 
GET ON 


Live ones win 


among 


IZZERS 





Write to J. L. BABLER, 


Genera! Manager Agencies 





INTERNATIONAL LIFE, ST. LOUIS 








COMMERCIAL FIRE 
INSURANCE COMPANY 


WASHINGTON, D. C. 








Full-Paid Capital December 31, 1912 = $430,790.00 
Surplus to Policyholders December 31, 1912, - $704,179.37 





HE COMMERCIAL FIRE INSURANCE 

COMPANY is now doing business in the 

‘following States: New Jersey, Pennsylvania, 
Ohio, Michigan, Missouri, Virginia, West Virginia, 
Illinois, Georgia, Alabama, Louisiana and District 
of Columbia. 


| The Commercial is represented in the above terri- 
tory by more than 500 active agencies. 


Applications from local agents anxious to represent 
a strong, progressive Company are being received 
daily. Address Agency Department, ComMERCIAL 
Fire Insurance Company, Southern Building, 
Washington, D. C. 
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VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


— Fo R— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


** Rebater and Assured Liable to Fine and Imprisonment ’’ 
$2.00 per 100; $1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAVING ” 


Price $5.00 per 1,000; $3.00 per 5(10 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS ” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 


Samples of any or all of the above sent upon receipt of 25c. 
postage. : 


Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 





























